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Yoicks Ala Hudson 
Chevrolet’s 10 Millionth 
Dodge Comes of Age 

Olds Entertains 
-2.ee< 
By 


Chris Sinsabaugh 








“V/ OICKS, yoicks”, which Web- 
ster defines as a cry used in 
hunting to urge on the hounds. 
So yoicks is a hundred-dollar 
word that just fits in this par- 
ticular case when the column is 
trying to convey to the outside 
world the pep and enthusiasm put 
into his talk to the small army 
of Hudson and Terraplane dis- 
tributors by Bill Tracy, general 
sales manager, at the annual as- 
sembly at the plant for a pre- 
view of the new models. 


Bill was painting in eloquent 
words the sales possibilities for 
1935 with the fine line the com- 
pany is putting out, and urging 
the distributors to put every 
ounce of energy back of their 
fight for next year’s business. Said 
he: “We're going to plow every 
inch of territory, even around the 
fence posts, for there’s no profit 
from unused acreage. We don’t 
get any allowance for _ that; 
neither do you.” 

And if that isn’t yelling 
“Yoicks” then I don’t know my 
Webster. 

~ ” az 

EVEN WE BLASE Paul Prys 
could understand the enthusiasm 
of the distributors over the new 
Hudsons and Terraplanes, which 
go into production Monday, for 
the engineers have done a lot. 
The cars are longer, lower and 
roomier; an innovation is a steel 
roof and there is one major 
change around which a mystery 
campaign is to be worked up. I 
can’t tell you what it is right 
now, but I’ll miss my guess if it 
doesn’t start a wave of “what is 
it?” from coast to coast and send 
thousands into the dealers’ stores 
to find out. 

* * * 

HUDSON ALWAYS does things 
right at these annual get-to- 
gethers of the distributors and 
this time was no exception—in 
fact, it was the best Hudson pres- 
entation I ever have attended. 
And I understand that Bill James 
is responsible for the way it was 
handled. Instead of the new mod- 
els being on display in the big 
hall, there was a curtained stage 
and one by one each of the mod- 
els was displayed. As each one 
was shown a voice over the ampli- 
fier went over it from stem to 
stern, giving the wholesalers a 
word picture of each, the text of 
the selling talk for the salesmen’s 
use during the coming campaign. 
And those dealers fairly ate it 
alive, this breakdown of the fine 
points of the new stuff. 

Great emphasis was placed on 
the early - bird - gets - the - worm 
stuff. The voice of Hudson urged 
the value of the first quarter, 
pointing out that every new car 
put on the road then will be a 


“bill board _.on. wheels.” 
- -. - * 
CHEVROLET TURNED out its 
10000,000th car last’ Tuesday, 


which afforded an opportunity to 
kill the proverbial-two birds with 


(Continued on Page 14, Col. 1) 






ASI Predict 10.000 Gate 





$2,500,000 Expansion at Olds 





More Space 
Needed for 
1935 Output 


2,000 Men Constantly 
Working Getting Ready 
For New Line 








Lansing, Nov. 16.—In an- 
ticipation of the biggest 
year in Oldsmobile history 
the production capacity of 
the plan at Lansing is being 
doubled. 

Almost $2,500,000 is being spent 
to make possible the production 
of 1,000 cars a day during 1935, 
according to announcement today 
by L. C. McCuen, president and 
general manager. 


Almost 2,000 men have been | 


kept constantly at work for the 
past month on the expansion pro- 
gram alone, installing new ma- 
chines, 
lines and rearranging the factory 
equipment. 

Giant presses have been in- 
stalled to help care for the an- 
ticipated increase in volume. One 
of these, one of the two largest 
fender presses in the country, 
weighs 250 tons and has a pres- 
sure of 750 tons. 

New machines are being in- 
stalled in the axle plant to step 


(Continued on Page 8, Col. 5) 


Wagner to Back 
New Labor Bills 


In Next Congress 


Washington, Nov. 16.—Legisla- 
tion providing for a permanent 
board to adjust labor disputes and 
clarification of section 7-a of the 
National Industrial Recovery Act 
is to have the sponsorship of 
Senator Robert Wagner, of New 
York, in the next session of Con- 
gress, according to disclosures 
here last night. 


At the same time the Senator | 


declared against passage of a bill 
fixing a 30-hour work-week for all 
industries. On this point, he said: 
“There should be flexibility in the 
work-week legislation. I believe 
the matter can be best handled 
under NRA codes, where the 
peculiarities of each industry may 
be considered.” 

Regarding NIRA, Senator Wag- 
ner said: “As the National In- 
dustrial Recovery Act expires 
next June, Congress will pass a 
measure to take its place. I be- 
lieve the permanent law will 
contain provisions for the aboli- 
tion of child labor, limitation of 
working hours and minimum pay. 
I think business wants NRA con- 
tinued. Of course, the perman- 


ent legislation must secure to la- ||| 


bor the right-of collective | 
bargaining.” Senator: Wagner also 
said he believes majority rule 
should be final in _ collective 
bargaining. ts 


‘Drive 





| 


enlarging the assembly | make 





| tailers 


|mobile retailing 
largest in point of dollar volume, | 





Automotive 





Leaders Hope for Record 
Attendance in Home- 
town of Motordom 


St. Louis, Nov. 16.—Plans now 
being formulated promise to 
the forthcoming annual 
convention of the National Auto- 
mobile Dealers Assn., to be held 


most successful ever held. 

“On-to-Detroit” committees are 
being rapidly organized in every 
section of the United States with 
a view of making the attendance 
not only thoroughly representa- 
tive, but the largest gathering of 
automobile dealers ever brought 
together at one time. 

Over 30,000 motor vehicle re- 
are active members of 
N. A. D. A. They employ di- 
rectly in excess of 350,000 per- 
sons, and the business of auto- 
is the second 


approximating six billion dollars 
annually. 
During the current year, this 


| trade has made substantial prog- 


ress. Sales of automobiles have 


| increased 45 per cent over 1933, 


indicating the important part 
played by the automobile indus- 


try in the nation-wide campaign 


toward business recovery. 


The Top Ten | 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1934 
Pos. 
1—18,697 
2—18,673 
38—10,742 
4— 3,111 
5— 2,134 
6— 2857 
I— 2,222 
8— 1,413 
§— 1,362 Terra. 
10— 1,271 Chrys. 
Total All Makes 
66,311 60,325 
See complete cumulative 
figures, including Oct. to 
date, pages 16-17 inclusive. 


1933 

Pos. 
12,762— 2 
19,426— 1 
11,674— 3 
3,789— 4 
2,847— 5 


Make 


Ford 
Chev. 
Plym. 
Dodge 
Pont. 
Olds 
Buick 
Stude. 











Headquarters at the 


| ASI Show in Cleveland 


| have been established on the 
Mezzanine Floor of the 
Carter Hotel. 


Come Up an’ See Us 


NADA Starts «On to Detroit’ 
for 1935 Convention 







Daily News’ 










‘Ten Millionth 
Chevrolet Off 
| Line at Flint 


Flint, Nov. 16.—The 10,000,000th 
Chevrolet car came off the assem- 


|in Detroit, Jan. 14-15, next, the | >ly line here Tuesday as Chevro- 


| let workers all over the United 

States joined in a _ celebration 
| marking the 23d anniversary of 
|the founding of the Chevrolet 
| Motor Co. 


| At ceremonies held at each of | 
j}the nine Chevrolet assembly 
| plants throughout the country, 
| company officials were hosts to 
| civic leaders and persons promi- 
| nent in state and local govern- 
ment. 

| The building of the 10,000,000th 
| Chevrolet was observed with cere- 
(Continued on Page 6, Col. 4) 


‘Pontiac Names 
4 Regional Men; | 
| Opens 22 Zones 





Pontiac, Nov. 16. Attendant 
| with the important changes in 
sales organizations resulting in 
the establishment of separate field 
forces by the Pontiac Motor Co. 
and the Buick Motor Co. last 
week, H. J. Klingler, p:« ent of 
the Pontiac Motor Co. '"S @i- 
nouneed his company’s .ew per- 
sonnel com: “ising four regional 
headquarters and 22 zone offices. 

In bringing about the separa- 
tion of the two companies’ field 
forces, Klingler points out that 
when they were joined together 
originally three years ago it was 
entirely as an emergency measure 
to effect savings in sales adminis- 
tration brought about by the cur- 
tailed business of the depression. 


Now, with one year of recovery 
largely a matter of history and 
with every evidence of a still bet- 
ter recovery year just around the 
corner, it is apparent that the in- 
terests of both companies will be 
served best in the improving mar- 
ket by having a group of sales 


(Continued on Page 6, Col. 2) 


Expect Show 


To Set New 
High Mark 


340 Exhibitors Share 
Limelight in Huge 
Cleveland Hall 


By M. H. STOCKING 


Cleveland, O., Nov. 16.— 
Girded for action, the ad- 
vance guard of a host that 
will number approximately 
10,000 persons gathered here 


today for the opening of the an- 
nual convention of the National 
Standard Parts Assn., the Motor 
and Equipment Manufacturers 
Assn., and the Motor and Equip- 
ment Wholesalers Assn. A mam- 
moth five-day Automotive Service 
Industries Show held in connec- 
tion with the convention will open 
Munday in Cleveland’s new Ex; 
position Hall. i ‘ 

Written im large letters on the 
agenda of the convention, figura- 
tively speaking, is the question of 
how those who keep some 24,000,- 
000 motor vehicles in running or- 
der on the highways and byways 
of the nation, are going to obtain 
a little wider margin on the busi- 
ness they do and how they are go- 
ing to meet the encroachments of 
other interests in a field which 
they believe to be rightfully their 
own. 

E. P. Chalfant, who swung the 
gavel at the opening general ses- 
sion in the Hollenden Hotel ball 
room Friday morning, predicts 
that attendance at the convention 


(Continued on Page 14, Col. 1) 








Reorganization 
Plan Ready for 
Studebaker Corp. 


New York, Nov. 16.—-Provision 
of approximately $5,500,000 new 
cash for a reorganized Stude- 
baker corporation is projected in 
a plan for reorganization of the 
company prepared for presenta- 
tion to the U. S. District Court 
for the northern district of Indi- 
ana, according to Harold Hirsch, 
chairman of the reorganization 
committee. The plan will pro- 
vide for the elimination as such 
of the  corporation’s’ present 
funded and other debt amount- 
ing, with accrued interest, to 
more than $23,000,000. The plan 
further contemplates, through an 
exchange into common stock of 
a new corporation, the retirement 
of the existing preferred stock 
amounting to $5,808,200 par value. 
After consummation of the plan 
the aggregate of securities senior 
to the common stock of the new 
company will amount to $6,867,- 
698 in the form of new deben- 
tures to be created under the 
plan, as compared with a total 
debt and preferred stock of over 
$28,000,000 of the present com- 
pany. 

Lehman Brothers, Field Glore 
& Co., Hayden Stone & Co., Gold- 


(Continued on Page 18, Col. 5) 
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Ba lshonea Court Decision Has Little Significance 
Enforcement Not Affected | 1,:st sat, ws x, 


By Adverse Court Ruling yz.iot eters anes 


| counsel representing the National 





the United States, and with the | 


Looking "Way Back When 





Detroit, Nov. 16.—Considerable 
excitement was caused in dealer 
circles this week with th2 an- 
nouncement of a decision handed 


‘down by Federal Judge Edgar S. | 


Vaught, in Oklahoma City, Okla., 
which was at first construed as | 
declaring the used car clauses of | 
the Motor Vehicle’ Retailing | 
Trade Code unconstitutional Ac- 


able | reviewed by our own counsel and | Control Committee and the trade, 
approved. This decision does not | 


repeal a code nor any law passed 
by the Congress. Government at- | 
torneys have already notified the | 
| respondents of appeal from the 
| decision. It is our opinion that 
the decision is predicated on a 
|technicality rather than on the 
| merits as discussed in detail in 


tually the decision by Judge|the decisions rendered favorably 


Vaught merely dismissed indict- | 


ments against J. A. Kinnebrew, | 
of Oklahoma City, and O. G. Led- | 
who were | 


better, of Norman, 
charged with code violation. 


The action of Judge Vaught, it 
is understood, wiil not in any way 
affect code prosecutions in the 
future, any more than the de- 
cision of Federal Judge William 
J, Clarke, in New Jersey in 1930, 
declaring the 18th amendment 
unconstitutional stopped the ef- 
forts to enforce the 18th Amend- 
ment. 

Judge States Position 

Judge Vaught in the Oklahoma 
case clearly stated: 

“This court has grave doubts 
as to the constitutionality of the 
(National Recovery) Act, but 
since the same question is now 
pending before the Supreme 
Court and in all probabil'ty will 
be determined before it becomes 
necessary for any trial court to 
pass upon the question, it is 
deemed entirely proper to pass 
this question without opinion. 

’ “The purpose of the act was to 
regulate industry as it affected 


interstate commer ic iit in 
hardly be conten ith any de 
Bre tual e f 

al rchase of ® second-hand auto 
movie i ut G b 

tw 1 two Mersons, baw rhon 
live in the same locaiity within 


the same state, constitutes inter- 
state commerce or affects or bur- 
dens interstate commerce. 

“Tt is not the be ‘ief of this court 
that Congress had in contempla- 
tion any such minute or detailed 
supervision over the purely priv- 
ate transactions of individuals 
wholly within the state. 


Thinks Law Wrong 


“It is, therefore, the judgment 
of this court, that the code sovght 
to be enforced, as defined and pre- 
scribed in this indictment, is an 
exercise of power not possessed 
by Congress nor contemplated by 
Congress in the National Indus- 


trial Recovery Act, and it is 
therefore unconstitutional and 
void.” 


In commenting on this decision 
J. Reed Lane, executive secretary 
of the National Control Commit- 
tee of the Motor Vehicle Retail- 
ing Trade Code, said: 

‘It is important that the true 
facts concerning the decision in 
Oklahoma be circulated to the 
trade: 

“Facts of Case: In October the 
Government reaucested from the 
Federal Grand Jury in Oklahoma 
indictments for violations of the 
code for the Motor Vehicle Retail- 
ing Trade against the Le’bctter 
Motor Co. and the Kinnebrew 
Motor Co. Indictments were re- 
turned by the grand jury. The 
respondents’ attorneys demurred 
to the indictments. Judge Vaught, 
of the Federal District Court of 
Oklahoma, sustained the demur- 
rers. At this date we have not 
received the decision written by 
the court and we do not know 
whether the demurrers were sus- 
tained because of faulty indict- 
ments or because of legal ques- 
tions raised by counsel. 

1}, & Government Attorneys: 
The trade must clearly under- 
stand that counsel representing 
and defending our code are the 
attorneys of the United States 
Government. The trade must 
clearly understand that a careful 
review of the pleadings filed by 
counsel for the Government were 


to the Motor Vehicle Retailing 


| Trade Code in the ‘Spielman’ case | 


in New York and the ‘McAllister’ 
case in California. 


“U. S. Supreme Court: 


time judges of local Federal 
Courts may adversely rule with 
respect to technical 
such as a demurrer to an indict- 
ment or with respect to improper | 
vleading in an indictment, and | 
until the Supreme Court of the 
United States on proper appeal | 
has definitely ruled, there is no 


It is to| 
be expected that from time to} 


that we feel this code will be sus- | 


| all 





procedure, | 


| 


precedent that a judge of a rae 


court must be guided by. We also 
feel that until the Supreme Corvrrt | 
of the United States or the Cir- 
cuit Court of Appeals of the) 
Jnited States has rendered a de- 
cision (and in the Spielman case 
yne of the judges rendering th2| 
unanimous decision was a mem- 
ber of the Circuit Court of Ap-| 
seals) there will be diversity of 
ypinions rendered in the lower 
listrict courts, but until decis- 
ons are rendered adversely we 
have nothing to appeal to the 
‘Jnited States Supreme Court and 
can only be guided by what ac- 
respondents’ counsel may 
alcc, and at this date respondents | 


vne have received adverse decis- | 


nS nave not perfected appeals 
* case. 
Decis‘on Appealed 


“Decision Appealed by U. S. At- 
‘orneys: 


The trade should be ad- | 


rised that the Government has | 


‘ready notified the Oklahoma 
Court of its appeal; in other 
words, the Government, which is 
defending our code, is the only 
varty now who can perfect its 
appeal. We, who are members of 
our code, should feel proud that 
he Government intends to de- 
‘ond its code by serving this no- 
‘ice of appeal. 

“Federal Courts Sustaining 
Jolje: In this connection, at this 
ate it is well to review the favor- 
\ble court actions received by this 
code in the following states: Ver- 
nont, Massachusetts, New York, 
Pennsylvania, New Jersey, Mary- 
and, Virginia, North Carolina, 
South Carolina, Alabama, Ten- 
1essee, Ohio, Wisconsin, Illinois, 
“exas, Colorado, Utah and Cali- 
fornia. 

Code Wins Support 


“999/10% Favorable: We fur- 
‘her call your attention that in 
securing favorable decisions in/| 
he states listed above the policy 
»f the National Control Commit- 
‘ee is vindicated. We could never 
ope nor did the Government 
hope, in the prosecution of all of 
he cases involved in any particu- 
ar code, to reach 100% efficiency. 
here is no statute that was ever 
»laced upon the statute books of 
he country that was not at some 
time or other adversely ruled 
‘pon by the courts and it is only 
hrough conflict of decisions that 
‘he legislative part of the gov-| 


we have no hesitancy in saying 


| tained by the highest court in the 
land. 
“The Position of the Code Au- | 
thority: This code is not a pr‘ce- 
fixing code and this code is defi- | 
nitely a code that involves inter- | 


| state commerce. The forfaula con- | 


tained in our code for determin- | 
ing the used car valuations is | 
fairly arrived at for the simple | 
reason that the consuming public | 
has not objected to it. 

“With these cardinal principles | 
defined by outstanding jurists in | 
cases except one, we feel | 
stronger today that the road is | 
|clearer for permanent legislation | 
and the future welfare of the) 
dealers than at any time in our | 
| history.” | 


Zwiener Named | 
Hupp Treasurer; 


‘Rogers Appointed Walter L. Marr, first chief engineer of the Buick Motor Co. and 





Detroit, Nov. 16.—The appoint | 
ment of Wallace Zwiener as treas- | 
urer was announced today by | 
Rufus 8S. Cole, executive vice 
president and general manager of | 


| the Hupp Motor Car Corp. Cole | 


also announced the apprin - | 


|ment of A. C. Rogers as superin- | 


tendent of body and assembly | 
plants on the staff of A. J. Brandt, | 
who was recently appointed as-| 
sistant general manager ‘n char7> 
of manufacturing, purchasing and 
engineering. 


Wallace Zwiener, the new Hup- 
mobile treasurer, fills the post I-ft 
vacant at the last meeting of the 
board of directors, held at the 
close of the annual meeting of the 
corporation in October. He has 
been connected with the automo- 
bile industry since 1916 when he 
joined Chevrolet. From 1917 to 
1921 he was assistant general 
comptroller of that company. 
From 1921 to 1930 Zwiener was 
chief comptroller of Durant Mo- 
tors, Inc., and its subsidiaries. In 
1930 he became comptroller of 
Continental Motors Corp., which | 
position he has held up to the 
present connection with the Hupp 
corporation. 


A. C. Rogers is well known in 
production circles in the automo- 
tive field. His experience in the 
industry dates back to 1905 when 
he was associated with the A. R. 
Welsh Co. In 1907 he joined Oak- 
land as plant superintendent a4 
was connected continuously with 
Oakland and Pontiac as a produc- 
tion executive up to 1926. He 
joined the Hudson Motor Car Co. 
in that year as superintendent of 
the assembly division. From 1930 
up to the present connection with 
Hupp he has been superintendent 
of the Hudson body plant. 


September Tire 
Shipments Top 
Last Year Mark 


New York, Nov. 16.—Shipments | 





‘rnment may be affirmed or de-| of pneumatic casings during Sep- 
nied by the Supreme Court, the I tember amounted to 3,182,903 cas- 


‘udicial part of the Government. 


“State Advisory Committee of 
Yklahoma: The message from the 
State Advisory Committee of Ok- 
'ahoma to this office after the de- 
cision was rendered was: ‘We 
have just begun to fight and we 
are not despondent with relation 
to this decision.’ The trade, in- 
stead of being downhearted with | 
respect to this decision, should | 
feel elated that the opportunity 


inerg peninet 4308270 in August | 
and 3,503,365 in September, 1/33 
according to Rubber Mfrs. Assn., 
Ine. 

Production of pneumatic cas- 
ings in September was 2 935,958 


| casings, comnarine with 3 532.631 


in August and 3,999,239 in Septem- 
ber, 1933. 

Pneumatic casings in the hands 
of manufacturers Sept. 30 totaled | 
8418906 units, as contrasted with | 


affords itself at this point to take | 8,697,151 on Aug. 31, 1934, and 7,- | 


our code to the Supreme Court of | 594,506 on Sept. 30, 1933. 





F. A. Bower, present holder of the post, looking through the Buick 
| photograph album of the days when Buick “was in the racing game.” 
Bower formerly worked under Marr. 


Dodge Celebrates 20th 


Birthday 


Detroit, Nov. 16.— The closing 


| months of the year are a particu- 


‘arly hustling time for automobile 
manufacturers —which no doubt 
is one of the reasons why the 
folks at the Dodge factory, yes- 
terday, celebrated an important 
inniversary quietly, with no more 
ido than a luncheon in the fac- 
‘ory’s restaurant and a few in- 
formal remarks by K. T. Keller, 
Dodge president, and_ several 
other officials. 

Just the same, Nov. 14 marks 
the day when, 20 years ago, the 
first Dodge automobile trundled 
off the assembly line, was gaso- 
lined and oiled and headed toward 


| Nashville and a waiting customer. 


Keller reminded his hearers 
that when the first Dodge car was 
built, the factory occupied ap- 
»roximately 900000 square feet of 
floor space, while the present 
floor area is 5,810,462 square feet. 
In 1914, the Dodge payroll regis- 
tered 4,000 factory workers, a 
~umber which during peak pro- 
duction days of 1934 had risen to 
29,108 wage earners. 

During the six weeks of the 
company’s initial 1914 activities, 
249 Dodge cars were shipped. In 
‘he following year shipments 
‘umped to 45,033, and they 
~ounted to 70.799 in 1916. The 
700000 mark was rounded in 1917 
when shipments reached the total 


of 110.271. Production dropped 
somewhat in 1918, due to the 
World War. During America’s 


nurticipation in the great conflict 
the Dodge plants, in addition to 
building 85,459 motor vehicles, as- 
sumed and carried out the task of 
producing all the recoil mechan- 


of First Model 


‘isms for the 155 m/m howitzers 
}and for the 155 m/m guns that 
were required to equip the entire 
American expeditionary forces. 

More than 15000 Dodges were 
delivered during the war to the 
U. S. government for use in the 
A.E.F. cantonments, training 
camps, and o*ther military posts. 

On July 1, 1920. amid great ex- 
citement, the 500,000th Dodge was 
finished. Dodge No. 1,000,000 was 
completed Dec. 12, 1923. Less 
than four years later the 2000,- 
000‘h Dodge rolled off the lines. 
And the day when the 3000000‘h 
Dodge motor vehicle will go into 
service is said to be only a few 
months off. 

The current chapter in Dodge 
history began July 30, 1928, when 
Walter P. Chrysler completed the 
purchase of the corporation and 
placed K. T. Keller, then super- 
vising manufacturing operations 
of the Chrysler Corp., in charge 
of newly acquired properties. 

Coincident with the rehabilita- 
tion of factory operations, plans 
went forward which reorganized 
the Dodge dealer organization, 
and today this body is the third 
largest in point of sales of pas- 
senger cars and trucks. 

The manufacture of commercial 
cars, begun by Dodge in 1917, had 
by 1920 reached the point where 
it constituted about 10 per cent of 
the total volume. By 1925 this 
division of the business had in- 
creased to 20 per cent of the 
total. Since then the manufac- 
ture of commercial cars and 
trucks has been a considerable 
vart of the business until Dodge 
truck sales assumed third position. 





Expect Early Naming of 
Truck Safety Group 


Washington, Nov. 16.— Early 
appointment of a committee on 
National Truck Safety and In- 
surance was indicated here this 
week by Ted V. Rodgers, presi- 


| dent of the American Trucking 


Assns., Inc.. The committee, 
Rodgers said, will include 30 or 
40 outstanding truck operators 
representing all parts of the 
country and individuals identified 
with the safety movement and the 
insurance companies. 

It is the intention of national 
trucking officials to parallel the 
national committee with similar 


| organizations in every state. 


Indiana Traffic Group 


Names Tucker President 

Indianapolis, Ind., Nov. 16.— 
Maurice Tucker of South Bend 
was elected president of the In- 
diana Motor Traffic Assn. at a 
state meeting held at’ the Hotel 
Lincoln here. He succeeds 
Samuel Schlosser sr., of Plymouth. 
Other officers chosen were George 
W. Person of Indianapolis, vice- 
president; and Samuel Schlosser, 
treasurer. 

New by-laws were adopted, 
aligning members into four di- 
visions — common carriers, con- 
tract carriers. other for-hire car- 
riers, and private carriers. Offi- 
cers were named for each group. 
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AC Sales Executives See Banner Year Due in 1935 


District Surve 


veys Show 


Belief Well Founded 


Flint, Mich., Nov. 16.—All indi- 
cations point to a substantial im- 
provement in the automotive 
business in 1935. 

This is the opinion voiced by 
Wilson S. Isherwood, general 
sales manager of the AC Spark 
Plug Co., and the five AC district 
sales managers who are meeting 
in Flint this week, prior to their 


departure for the Automotive | 
Service Industries show at 
Cleveland. 

The district sales managers’ 


opinions are the result of surveys 
in their respective territories to | 
determine general business con- | 
ditions as they will affect the 
trade in 1935. 


Following are the opinions of 
the sales executives: 


Wilson S. Isherwood, general | 
sales manager: “As far as AC is 
concerned, 1934 has been a very 
good year and by aggressive ef-| 
fort in 1935 which we are plan-| 
ning to put forth in a more de-| 
termined manner than ever, it} 
should be easily possible to de-| 
velop a very substantial increase | 
for 1935 over 1934.” 


Alpheus S. Holmes, New York, | 
eastern and Atlantic seaboard: | 
“Business in the Atlantic seaboard | 
states is, and will continue to be| 
good. Conditions are more settled | 
and generally point to a continu- 
ance of the 
obtained.” 


John C. Hines, Flint, central 
States territory: “I am looking 
forward to 1935 shattering all re-| 
placement sales records. As to} 
general business conditions 
throughout the district, I believe 
the automotive industry in Michi- | 
gan is headed for a better year 
in 1935.” 

Richard E. Merrell, Chicago, | 
middle western territory: “In the 
mid-western states the outlook 
for 1935 is exceptionally good. | 
Car manufacturers have substan- 
tially increased the number of 
their dealerships.” 

Charles S. Rogers, San Fran- 
cisco, Pacific coast: “Better 
prices for Pacific coast products | 
and large sums being expended | 
on many great construction pro-| 
jects have already been reflected 
in improved business which will | 
be more pronounced in the year 
to come.” 

Walter E. Richardson, Toronto, 
Dominion of Canada: “The out- 
look for about a 26 per cent in- 
crease in Canadian business for 
1935 is not only based on the 
conservative optimism of _ the 
people, but upon an_ increased 
market which will be developed 
through natural resources, the 
strengthened position of the 
farmer and improved world trade 
relations.” 


increases thus far} 





Hudson, From 





Representatives of Hudson’s foreign organization met this week at a 
dinner at the Book Cadillac hotel, Detroit. 


Chapin, president, Hudson Motor 


manager, R. J. J. H. Hollman, Hague, C. B. Thomas, London office, 
Geo. Saade, Beyrouth, Syria, A. A. Undt, Far East, A, E. Busch, 
Copenhagen, and P. 


| law in court and during the next 


| Pierce, said the decision of Judge 


|} may be no misunderstanding on 


| motive 


Miss. Mi leage 


Tax Ruled 


Out in Court 





Jackson, Miss., Nov. 16 (UTPS). 
Mississippi's famous mileage 


| tax on trucks traveling more than 
| 6,000 “free” miles was upset last 


week when Judge A. B. Amis in 


Jones County Chancery Court 
ruled the tax law  unconstitu- 
tional. The decision came a few 
days after truck operators had 


completed plans for fighting the 


session of the 
The 


legislature. 
decision affects 
exception of 

An exemp- 


business, with the 
log and farm trucks. 


tion of 6,000 miles is allowed but | 


mileage over this amount is tax- | 
able at the rate of from one to 
one and one-half cent per mile. | 
Assistant attorney general, W. W. 


Amis would be appealed. The 


truck | 
| operators in nearly every line of | 


AC Looks at 1935 





| sales 
program and a review of the 1934 


Merrell, Chicago, and C. 


Rayburn Talks 





judge declared the decision un- 
constitutional and discriminatory 
because it exempted log and farm 
trucks. The decision was reached 
in a suit filed by the state against 
the Evans-Terry Co., wholesale 
grocers of Laurel. This com- 
pany had refused to pay the tax. 


Parts Code Averaging 
Period Ends Nov. 18 


Detroit, Nov. 16.—So that there 


the part of manufacturers coming 
under the provisions of the Auto- 
Parts and Equipment} 
Manufacturing Industry Code, 
Clarence A. Skinner, secretary of 
the code authority, has issued a 
statement to the effect that the | 
code does not expire on Nov. 18 
1934, but runs through to the ex- 
piration of the National Indus- 
trial Recovery Act, June 16, 1935. 

However, the first annual aver- | 
aging period does expire on Nov. 
18 and manufacturers simply start 
over again on the averaging pro- 





| visions of the code for their vari- 


ous employes. 


New Brake Drums 


West Allis, Wis., Nov. 16. A 
special heat treated cast metal brake 
drum, said to be able to resist scor- 
ing much more than ordinary drums, 
is the newest product of the Federal 
Malleable Co. here. So far the firm 





has only manufactured drums for 
use on Ford cars and light trucks, | 
|; but models for other automobiles | 
will be built when conditions im- 


prove, according to officials. 


Far and Wide 


|ing the orders left at the factory | 


Photograph by Foto-Ad 


Left to right: Roy D.| 
Car Co., Allen Germain, export 


| tion by the 
| was called for by Rep. Sam Ray- 


Like Railway Man 
At Rail Meeting 


Washington, Nov. 16.--Regula- 
tion of bus and truck transporta- 
Federal government 


burn, of Texas. chairman of the 


house inter: cominerce com- 

mittee, in an address here tastj 
night before the National Assn 

of Railroad and Utilities Commis 

sioners. 

Proposal zovernment 
manage und operate the rail- 
roads were opposed by the 
speaker. He also sees no present 


need for regulation of air lines, 
he said. 


Rayburn, who is a candidate 
for speaker of the house, said 
regulation of buses and trucks 


would save wear on highways by 
limiting loads, enhance safety 
and eliminate cut-throat compe- 
tition among operators. 

The aviation industry, he de- 





Hudson Preview Nets pre 





District sales managers of the AC Spark Plug Co, for the United 
States and Canada are shown here with Wilson S. Isherwood, general 
manager, as a week’s conference for discussion of the 


business was begun today. 


Standing are R, E. 
S. Rogers, San Francisco. 


Dodge to Hold 
°35 Preview in 


Chicago Today 


Chicago, Nov. 16... A showing of 
1935 Dodge Brothers passenger 
car models will be made here to- 
morrow in advance of their formal 
introduction to the public, it was 
announced today hy L. D. Cosart, 
Chicago regional manager. 

Tine previewing 
planation of mechanical and style 


details by factory officials, will be | 


staged in the Stevens Hotel grand 
ballroom. It will get under way 
at 1 P. M. and will culminate with 
1 banquet in the evening for the 
dealers and their salesmen in the 
Chicago region who will attend 

Cosart has also invited repre 
sentatives of the press to sit in 
on the proceedings. 


clared, “is an infant that must 
be nourished from the bottle in- 
stead of being a wilful youth re- 
quiring parental discipline.” 


In Excess of Expectations 


Detroit, Nov. 16.—With meet- 
ings at the factory all during 
the past week the Hudson Motor 
Car Co. has disclosed its new 
cars to its national sales organi- 
zation and announced its adver- 


|tising and selling plans for 1935. 


The distributors from coast to 
coast visited the factory and at 
the close of their three-day meet- 


for immediate delivery are far in| 


original plans of 
for production. 


excess of the 
the company 
Officials of the 
that the allotment 
planned to January 


originally 


up es 


|already been exceeded. 
William R. Tracy, general sales | 


manager of Hudson states that 


the meeting was one of the most} 
| successful in the history of the 
| company. 


The presentation of 
the cars to the distributors and 
their sales executives took place 
last Tuesday with a carefully 
planned show. The cars were 
shown on an illuminated stage 
equipped with a turntable. 
cars were rotated on the turn- 
table while a talk over a public 
address system, synchronized with 
the turntable, described all fea- 
tures of the cars. 

Following the display of the 
cars, which were enthusiastically 





K. Hills, Brussels. 





received by the distributing or- 
| ganization, the entire program 


company report | 


has | 


The | 


|of the year was presented with 
charts showing the coming activi- 
ties of the company in the sales, 
|sales promotion and advertising 
| fields. 

“An advertising and sales pro- 
motion plan vigorous in nature 
and wide in scope has_ been 
promised by the Hudson organi- 
zation for 1935,” stated Tracy at 
conclusion of the meeting. 
|“Our sales records in October and 
November have been outstanding 
and as a result our dealers have 
|very few 1934 cars left to sell. 
Sales have been so much better 
than expected that we may have 
|to push our announcement plans 
further ahead than we thought.” 

Following the _ distributors’ 
meeting a confidential present- 
ation of the new Hudsons and 
Terraplanes was made to sup- 
pliers and then to the dealer or- 
ganization from Michigan, Nor- 
thern Ohio, and parts of Indiana. 
During the interval between the 
present time and the first week 
in December’ exactly’ similar 
meetings and presentation pro- 
| grams will be held in all sections 
|of the country to disclose the cars 
|and the sales plans to all Hudson 
|and Terraplane dealers. Pro- 
|duction is starting immediately 
on 1935 cars to meet the large 


| the 








|volume of orders now on hand. 


‘Weirton Case 


| : 
Spiro, 


Argument to 
Start January 14 


Wilmington, Del., Nov. 16. 
Hearings in the government’s in- 
junction suit against the Weirton 
Steel Co. ended yesterday after 
seven weeks of testimony in a 
proceeding brought to test labor 
guaranteed as embodied in sec- 
tion 7-a of the National Recov- 
ery Act. Argument, which will 
be heard by Federal Judge John 
P. Nields, will start Jan. 14. 

More than 200 witnesses have 
been heard since Oct. 2. Yester- 
day's brief session was necessi- 
tated by the decision of Weirton 
counsel to recall E. O. Burgham, 
manager of the company’s tin 
mill, to deny the testimony of a 
government witness. Burgham 
said “I did not” to the question 
of whether he gave money to 
Christy Spiro, a Weirton em- 


| ploye, to finance parties in behalf 
1935 | 
Seated, | 
left to right, are: A. S. Holmes, New York; W. W. Isherwood; J. C. 
Hines, Flint, and W. E. Richardson, Toronto. 


of employe representative candi- 
dates under the company plan of 
collective bargaining. 

On the basis of testimony 
the government 


by 
alleges 





| administers 


ong with ex-| Pontiae Fetes 
| 
| 


company domination and _ inter- 
ference with the right of em- 
ployes to make a free choice of 
collective bargaining agents, as 
guaranteed by section 7-a. An 
injunction to halt such interfer- 
ence is asked. 

Spiro told the court Burgham 
gave him money for three parties 
and otherwise urged him to pro- 
mote the candidacies of employes 
favorable to the management. 
Burgham entered a_ categorical 
denial to each assertion. 


Production Men 


Pontiac, Nov. 16.-Heading a 
group of company executives who 
were guests of honor at the an- 
nual dinner and meeting of super- 
intendents and foremen of the 
Pontiac Motor Co., H. J. Klingler, 
president of the company, praised 


|the entire manufacturing organ- 


ization through their representa- 
tives present for their splendid 
loyalty and the excellence of the 
job done in 1934. 

Two hundred of the key pro- 
duction men were in attendance. 
Other guests of honor were B. H. 
Anibal, vice president in charge 
of engineering; P. H. MacGregor, 
general plant manager; Ivan 
Long, director of personnel and 
Maj. Sobey, director of the Gen- 
eral Motor Institute of Technology 
at Flint. Short talks were given 
by these executives. 

Klingler spoke appreciatively of 
the spirit of co-operation that has 
existed throughout the plant with 
the result that labor trouble was 
practically unheard of at the Pon- 
tiac Motor Co. this year. 

Improvements in Pontiac cars 
for 1935 were discussed by Anibal. 
Plant Manager MacGregor out- 
lined manufacturing plans for 
next year and emphasized the im- 
portance of the job of the fore- 


man from the standpoint of his 
relations to his men and to the 
company. 


Pontiac’s outstanding record in 
keeping safety in the plants at a 
minimum was pointed out by 
Long, who as personnel director, 
the safety program 
which was instituted by the 
Knudsen Safety League. Pontiac 
Motor Co. finished the current 
production year at the head of 
the passenger car division of Gen- 
eral Motors from the standpoint 
of safety. 

The foreman's training course 
which is an important part of the 
Institute of Technology’s curri- 
culum, was explained by Maj. 
Sobey. Many of the Pontiac fore- 
men have taken this course and 
all other are encouraged to do so 
by the management. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


us 





~ or Me Gao 





SATURDAY, NOVEMBER 17, 1934 








That Oklahoma Decision 


A DECISION rendered by Federal Judge E. S. Vaught 
in dismissing the indictment against the Kinnebrew 
Motor Co. and the Ledbetter Motor Co. of Oklahoma City, 
has been misconstrued in some circles as meaning that 
the Motor Vehicle Retailing Trade Code has been de- 
clared unconstitutional. While the decision of Judge 
Vaught does dismiss the indictment against the two com- 
panies for Code violation, it does not in any way reflect 
on the constitution of the Dealer Code. 


This was made clear in the.preamble of the Judge’s de- 
cision in which he states that since the entire question of 
unconstitutionality of the NIRA is now before the Su- 





preme Court of the U. S., his decision would in no way 
attempt to touch upon the constitutionality of the law. 
Judge Vaught’s decision closely resembles a decision ren- 
dered in 1930 by Judge William J. Clarke in New Jersey 
in which he declared the 18th amendment as unconstitu- 
tional. Judge Clarke’s decision was later reversed by a 
decision of the United States Supreme Court. 


From the dealer standpoint as we interpret the Okla- 
homa decision, Judge Vaught felt that since the constitu- 
tionality of the act was in question he would not force 
the defendants to stand the cost of trial until the con- 
stitutionality of the act has been decided. From a legal 
standpoint, we do not feel that this should in any way in- 
fluence the prosecution of Code violators in other States. 
In almost every other instance, the Courts have sustained 
the constitutionality of the marketing provisions of the 
Code. 


And Now the A. S. 1. Show 


Ts parts and accessory divisions of the automotive 
industry, represented by the National Standard Parts 
Assn., the Motor and Equipment Manufacturers Assn. and 
the Motor and Equipment Wholesalers Assn. are meeting 
in Cleveland this week in what promises to be one of the 
largest gatherings and exhibits of automotive parts, ac- 
cessories and equipment in the history of our industry. 


To the automobile dealer this meeting this year has 
greater significance, due to the fact that during the past 
ten months there has been a distinct trend to increased 
service operations on the part of the automobile dealers. 
The establishment of a neighborhood sales and service 
stations in many of our largest cities has brought home to 
the dealer, the fact that he has been getting farther and 
father away from his potential new car customer, through 
his own short-comings in failing to supply the two most 
important and most used items in automobile operation, 
namely gas and oil. 


In order to make his neighborhood sales and service 
station more attractive to the car owners, the dealer must 
be equipped to give quicker service on all makes of cars 
and more complete service on all makes of cars than his 
competitor. In order to do this, he must be in a position 
to supply the needed parts for makes of cars other than 
his own without delay. He must have the latest type of 
service equipment and inspection equipment in order to 
determine quickly what is wrong with the car and also to 
quickly make the wrong right. For this reason we feel 
that the automobile service Industries Show being held 


AIR 


By Cliff Knoble 





F YOU drive with bad brakes, 
you can’t kick about getting 
bad breaks. 


Ed * * 
DAFFY DEFINITIONS: 


TAX—A method of raising the | 
money to pay the cost of collect- 
ing it. 

* * * 


AN ENGINEER is a man who 
takes great credit for correcting 
the blunders he made the 
before. 


year 


SILLY SIMILES: 
As elusive as a prospect's pen. 


LOOK AT THE NUMBER of 
automobiles. Then wonder how | 
people ever got along with so few | 
horses. j 


*” * * 
CORRECT THIS SENTENCE: 
“IT CAREFULLY read every 
word of the sales contract before 
I signed it.” | 





* ok 


WE’RE ALSO IN FAVOR of 
limiting the production of auto- 
mobile taxes. 


| SENTENCES NEVER SEEN 


IN AN AUTOMOBILE AD: 


“The public hasn’t taken to this 
car quite as enthusiastically as 
we expected, so we can give you 
immediate delivery.” 


* 


A SON is a young man who 
tries to get along with the things 
his father can’t afford. 

* oe 

Nominations for the Most Use- 
less Thing in the World! 

Courtesy to a road-hog. 


* * * 


AN APPROPRIATION is a fac- 
tory’s method of allotting funds 


which they’re still undecided 
about spending. 
+ + * 


ADVICE TO SALESMEN: 

FOLLOW THE THEME of 
your factory’s publicity stories— 
and get yourself a reputation for 
being a bore. 


* * 


Isn't it about time for another 
series of publicity yarns on how 
the automobile industry is going 
to pull us out of the depression? 


* * * 


SUGGESTIONS TO 
SERVICE MEN: 

DON’T WORRY if you fail to 
correct the trouble at the first at- 
tempt. You'll probably get an- 
other chance. This doubles the 
business, and besides you have to 
get experience some way. 


* * # 


NO MAN ever gets very swell- 
headed if he can still feel uncom- 
fortable over recollections of occa- 
sions on which he made a damn 
fool of himself. 


+ a * 
Dumbell Ditties. 
I never thought I’d ever fly 
Till I had donned celestial wings | 
Then tried to beat a railway | 
train 


at Cleveland this week should prove of high interest to! And didn’t need the doggone | 


automobile dealers. 


things. 


In This 





Pre-Code Photo No. 2—‘“‘Who’d Kill the Mongoose?” 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Straightforward 


Just a line to tell 
greatly appreciate the editorial 
which appeared in your issue of 
Oct. 27, under the title of “Co-opera- 
tion vs. Control.” 

Presume that this editorial is from 
the accomplished pen of Chris Sinsa- 
baugh and, if so, wish you would 
extend our congratulations to him. 
He has described the situation 
clearly and taken a straight-from- 
the-shoulder stand on the question 
which appeals to us as being very 
much in the public interest. 

With the permission of your Mr. 
Weed, we are reproducing this edi- 
torial and broadcasting it to all of 
the state trucking associations in the 
country—as well as to a list of 
200 public men and executives of 
important trade associations—L. C. 
Allman, sales promotion manager, 
Fruehauf Trailer Co. 


you that we 


Accepted 

Re-Hupp—Looking at 1935 Prod- 
ucts. 

Your Pink Sheet of Oct. 24 carried 
the following item: 

“Mechanical changes are to be 
confined largely to easy control. 
Knee-action springing will be con- 
tinued along with no-draft ventilat- 
ing systems.” 

For your information, Hupp has 
never used “Knee-Action,” and it is 
not likely they ever will. As the 
research of the proving grounds 
shows the Aerodynamic Hupp is the 
easiest riding car yet produced. 

Your apology is accepted.—Hoover 
Holton, Hupmobile Michigan Sales 
Corp., Detroit. 


Code Interest 

I have read with a great deal of 
interest the different letters from 
dealers with reference to the Code 


published in your paper. While I 
have felt the desire to reply to some 
of these letters I have refrained 
from doing so up to the present 


time. 

In your issue of Nov. 3 you pub- 
lish a letter from a dealer who re- 
fused to sign his name. He states 
in his letter that he is a member 
of the State Organization, also that 
he is opposed to the Code. I have 
always felt that the man who writes 
an anonymous letter is a coward. 


This dealer owes it to himself and 
his State Organization to either sell 
himself on the Code or resign from 
the State Advisory Committee. He 
is doing neither himself nor the as- 
sociation any good. He states further 
that it is his opinion that it is im- 
possible to convert 30,000 chiseling 
dealers into honest business men. 
Code authorities have never con- 
tended that they could convert the 


(Continued on Page 13, Col. 3) 


“onze WOrd in 


edgewise” 


By the Publisher 





Time was and not so 
Detroit long ago, when a na- 
Takes the tive son of Detroit re- 
Lead turned with a lump in 
his throat and a sigh 
in his heart. For this city, known 
in every far-flung corner of this 
globe as the “Dynamic,” had been 
smitten first and deepest in 1929 
by the withering plague of the de- 
pression. And in 1932, when still 
punch-drunk and “reaching for 
the ropes,” along had come Fate 
in the form of a _ preposterous 
bank closing with a foul kick in 
the abdomen which for a lesser 
city might have been the “final 
count.” 
* co * 
YESTERDAY I ATTENDED a 
meeting of kindred souls bent on 
telling the world that Detroit has 
once again and First again among 
American cities broken the 
shackels of the depression and 
faces 1935 with a greater faith 
than ever before in its history. 
Plenty of solid foundation for 
this enthusiasm. Within the 
month Ford had announced a 
“million cars for 1935” and a “new 
steel plant to cost $15,000,000.” 
The real estate board had an- 
nounced “percentage of occupancy 
of homes and apartments higher 
than any year in Detroit’s his- 
(Continued on Page 10, Col. 2) 
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The Nelson Bohnalite (Strut Type) Piston is the most efficient piston on the market. 
It gives a car decidedly superior action—in getaway and all around performance. 
Automobiles equipped with Nelson Bohnalite Pistons are “stand outs” as performers. 


One drive will show you the difference. You too will immediately say “Nelson 
Bohnalite Pistons are on top of the world.” 


BOHN ALUMINUM & BRASS CORPORATION, DETROIT, MICHIGAN 


HNALITE 


PISTONS 
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Holds Used Car Terms 


Do Not Violate Rights 


San Francisco, Nov. 16.—In the 
Government's suit to prevent 
James W. McAlister, Chrysler and | 


Plymouth distributor, from carry- | 
ing out his announced threat to 
disregard the Automobile Retail- | 
ing Trade code and do business 
as he pleased, a ruling in favor 
of the Government was handed 
down in Federal Court here last | 


week as reported briefly in ADN 
Saturday, Nov. 10. 
Federal Judge A. F. St. Sure 


rendered his decision in the Gov- 
ernment’s favor in a sweeping 
15-page opinion in which he up-| 
held the powers of the NRA to 





regulate prices and enforce fair 
competition. 
In ruling in favor of the 


Government, Judge St. Sure 
ordered a temporary injunction 
to remain in force, permanently 
forbidding McAlister to go any 
further in his plans to set his 
own price allowance on used cars. 
In the injunction the distributor 
is also forbidden to advise his 
dealers and employes to disregard 
the code. Previous to the suit, 
McAlister did this, offering his 
dealers and employes free legal 
defense if the Government should 
“crack down” on them. 
True Test Case 

Following the decision Mc- 
Alister declared that his purpose 
in bringing about this test case 
“was simply to settle once and 
for all the question of the auto- 


mobile code’s constitutionality,” 
McAlister issued the following 
statement: 


“Now that uncertainty and con- 
fusion concerning the code have 
been removed by the decision of | 
the Federal Court, we shall whole- | 
heartedly support the code. 

“As-Tong a° it was not certain 
whether the code was a piece of 
permanent legislation or not, cer- 
tain chiseling practices, on the 
part of the unscrupulous dealers, 
arose which were unfair to both 
the public and to those engaged 
in the motor industry. 

“Now that the legality of the 
code is definitely established, I 
believe these unfair practices will 
stop, and the splendid principles 
of the code will for the first time 
be realized in actual practice.” 

After pointing out that Mc- 
Alister operated under the code 
for several months in deference 
to other automobile men and to 
see how the NRA would affect 
the automobile business, in his 
opinion the Judge St. Sure went 
into a discussion of the distribu- 
tor’s three defense points—that 
the NRA does not apply to his 
business because he was not 
guilty of unfair practices; that 
the NRA does not contemplate 
price fixing; that he, McAlister, 
is not engaged in interstate busi- 
ness. Judge St. Sure ruled against 
McAlister on all three points. 
NRA Not Novel 

persons,” the opinion 
“are distrustful of na- 
tional recovery legislation be- 
cause it is new and unpreced- 
ented.” Then, Douglas B. Maggs 
is quoted in an article published | 
in the University of Chicago Law 
Review to the effect that the re- 
covery legislation is “nothing| 
novel,” pointing out as an example 
that workmen’s compensation, 
once regarded as revolutionary, 
is now nationally accepted. 

“Whatever may be said on the 
burning and debatable question 
of the social policy agitating the 
public mind since the passage 
by Congress of acts to encourage 
industrial recovery, there is no 
doubt that the used car business 
prior to the adoption of the code 
was at its lowest ebb. 

“Clearly as the defendant’s 
business comes within the pro- 
visions of the NRA and the code | 
of fair competition adopted by | 
the motor vehicle retailing trade, | 
any violations of the standards | 
therein set out is unfair competi- | 
tion.” 


“Some 
declares, 








Sates St. Sure says, in answer 
to McAlister’s attack on the con- 
stitutionality of the NRA: “The 


provision in the Code fixing the 
maximum price allowances for | 
used cars does not deprive the | 
defendant of property 


due process of law. 


“Under all of the circumstances | 


these (code) regulations (on used 
cars) are reasonable and so far 
perverse human nature will 
permit they are 
their purpose.” 
Law Is Fair 
Judge St. Sure also 
Justice Owen 
United States in a 


as 


quotes 


decision up- 


holding the NRA: “Neither prop- | 


erty rights or contract rights are 
absolute, for Government cannot 
exist if the citizen may at will use 
his property to the detriment of 


his fellows or exercise his free- 
dom of contract to do them 
harm.” 


On the distributor's contention 
that he is not in interstate com- 
merce 


Plymouth factory at the bank 
Judge St. Sure said: “The power 
of Congress to regulate interstate | 
commerce is granted in broad} 
terms and should not be restrict- 
ively construed. 

“This court, with propriety, can- 
not make the narrow holding 
that the legislative body is with- 
out power to regulate interstate 
commerce as a proper means of 
achieving the desired regulation 
of interstate commerce.” 


Pontiac Nanics 
Regional Men: 


> r 
J ptils jaca Zones 


Page 1) 
exclusively 


(Continued from 


people operating 
each account. 
Under the new organization the 
Pontiac regions are to be known 
as the Atlantic, Central, Midwest 
and Pacific, with headquarters in 
New York, Detroit, Chicago and 
Oakland, California, respectively. 
The managers of the four regions 
are F. C. Sibley, formerly Boston 
zone manager; V. L. Murray, 


on 





) 





accomplishing | 


J. Roberts of the | 


that his cars do not pass | 
into his possession until he pays | 
the sight draft of the Chrysler or | 


—¢? 








| total 


| 

F. C. Sibley T. M. Ray 
formerly Detroit regional man- 
ager; Allan Wright, formerly | 


manager of the old mid-western 
region at Kansas City, and T. M. 
Ray, who continues in charge of | 
the Pacific Region. 


Twenty-two Pontiac zone offices | 


now are located in Boston, 
York, Philadelphia, Washington, | 
Pittsburgh, Charlotte, Buffalo, De- 





V. L. Murray A. Wright 


troit, Cleveland, Cincinnati, At- 
lanta, Memphis, Chicago, Minne- 
apolis, St. Louis, Kansas City, 


Dallas, Oklahoma City, Los An- 
geles, Oakland, Denver and Port- 
land, Oregon. 


New | 


| 


; Opel 


without | 


F = Judge (sives Dealer Code Carte Blane 


Chev rolet’ s 10, 000, 000th iis es re hii 





M. E. Coyle (left), president of Chevrolet Motor Co., and Charles E. Wetherald, vice-president and 
general manufacturing manager, inspected the 10,000,000 Chevrolet car on the assembly line at Flint, 


Mich. Coyle’s connection with the company covers 


a period in which 9,882,856 Chevrolets have been 


built; jsttrnintoasse has been with Chovrolet ever since its beginning. 


General Motors 
Foreign Sales 


a s 
4 


tore « 
onc ted 18 
units, compared with 102,273 
units in 1933, a gain of 83.7 per 
cent. These figures include cars 
and trucks of G. M. manufacture 
from American, English and Ger- 
man sources. The heaviest pro- 
portion of the increase is ac- 
counted for by gains in the 
American-source volume, in the 
instance specifically, of Chevro- 
let, Buick, Oldsmobile, Pontiac, 
LaSalle and Cadillac vehicles 
produced in the United States. 
sales in Germany, and 
Vauxhall sales in the British 
Isles, also showed increases, 
While automotive volumes gen- 
erally abroad have not shown the 
substantial increases in evidence 
in the United States during the 
past eighteen months, export 
sales of American-source vehicles 
have moved ahead more rapidly 
than domestic sales in the United 


States, and General Motors’ own | 


all sources, has 
moved ahead more rapidly still. 
General Motors’ percentage of 
automotive consumption in 
overseas world is now in 
of 22 per cent computed 
cars and trucks of all 
including American, 
German, Italian 


volume, from 


the 
excess 

against 
| sources, 
| English, French, 


‘Chevrolet’ s 10, 


Car No. 10,000,000, a Standard 
four-door sedan, after being dis- 
played in the lobby of the General 
Motors Building in Detroit, will 
be equipped with radio and loud- 
speaker systems and presented to 
the city of Flint for use as a 
safety patrol car. 


Following the ceremonies at 
Flint, the car and the official 
party traveled to the General 
Motors Building, Detroit, where a 
huge birthday cake was displayed 
in the Chevrolet retail store. The 
cake, more than seven feet high, 
was made in ten layers, each 
representing 1,000,000 Chevrolets, 
and was crowned with 23 candles, 
one for each year in Chevrolet 
| history. 

Coyle pointed out, 
ing with newspaper men, that 
one of the significant points 
in Chevrolet history is the fact 
that it required 11 years to build 
the first 1,000,000 cars, and only 
12 years to build the subsequent 
| 9.000000. According to registra- 
| tion figures, he said, approximate- 
| ly 5,000,000 Chevrolets —50 per 
cent of the total output in the 
company’s history — are licensed 
and in operation today. 


in his meet- 





and others. This represents the | Coyle, whose connection with 
largest share that General Mo-|the company covers the per- 
| tors has ever attained of this | iod in which 9,882,856 of the 
total foreign market, which is| 10,000,000 cars were built, paid 
|expected to run to more than|tribute to Charles E. Wetherald, 
| 1,000,000 vehicles in 1934. | vice-president and general manu- 


| Sales, 


|nouncement by the National 


Dade Motor Loses 


Blue Eagle Sign | 


Washington, Nov. 16. 
use NRA insignia has been with- 
drawn from the Dade Motor 
Inc., S. A. Ryan, president, 


Miami, Fla., according to an- 


| dustrial Recovery Board. 


This action was taken on re- 
commendation of the Complianc e 
Council, which found, it is stated, 
that the company has violated 
the code for the motor vehicle | 
retailing trade by selling new 
cars at prices below those pre- 
scribed under the code. 


Right to | 


In- | 


facturing manager, now complet- 
ing his 23d year with the com- 
|pany. Coyle spoke highly of 
the loyalty and faithfulness of 
| the thousands of Chevrolet em- 
ployes, and alluded briefly to the 
fact that registration figures 
| show Chevrolet to have registered 
| more cars and trucks this year 
than any other manufacturer. 
This marks the sixth year in the 
last eight in which Chevrolet has 
led the industry, he said. 

Among those accompanying 
| Coyle here were Wetherald and 
his staff; H. B. Hatch and 
Felix Doran jr., assistant general 
| sales manager of Chevrolet; C. P. 
Fisken, advertising manager, and 


000,000th 


Comes on 23rd Birthday 


qe 1) 
ff, and newspaper repre- 
as. 
‘hevrolet Motor Co. 
‘ was organized in No- 
vember, 1911, and a factory was 
acquired shortly afterward at 
West Grand blvd. and the viaduct, 
in Detroit. During the first full 
year of operation, the output 
totaled 2,999 cars, a heavy sched- 
ule for those days. The 1912 
model was a _ six-cylinder five- 
passenger touring car known as 
the “Classic 6,” listing at $2,150. 
The six-cylinder car gave way 
to a four-cylinder model in 1914, 
and the four-cylinder line was 
continued until November, 1928. 


of 





Chicago Cadillac 
Wins “Ist Place In 
Brown Jug Fight 


Chicago, Nov. 16. Although 
mention was made in the Nov. 9 
issue of the sensational showing 
by Cadillac and La Salle in Oc- 
tober Cook County new car reg- 
istrations, and although the same 
issue carried an account of the 
nation-wide “Brown Jug” sales 
contest conducted by the Cadillac 
Motor Car Co., one important 
point seems to have been over- 
looked in both instances. 


Victor C. P. Dreiske, general 
manager of Cadillac’s Chicago 
branch, today came to the front 
with the missing fact, namely, 
that the Chicago branch sales- 
men led the country in the 
“Brown Jug” contest. 

The highlight of the contest, 


according to Dreiske, was told by 
him to your correspondent in the 
following communication: 
“Chicago branch paced the field 
from the start and was never 
headed throughout the contest, 
finishing with 134.2 of its quota 
and establishing the best perform- 
ance in the entire Cadillac or- 
ganization, winning from New 
York by a margin of 49.6. 
“During this period, sales and 
deliveries of Cadillac and La 
Salle cars made by the Chicago 
branch increased 487 per cent 
over the same period in 1933.” 
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A LOT of people in New York City who might 
buy an automobile have never been called on by an automobile 
salesman...yet we call on them every day. In fact, two out of 
three of your prospects — new car, first car, second car, used car 
and commercial — are our readers. And if most of your New York 
appropriation is not spent in The News, you arent getting the 
most out of your advertising...or your salesmen...or your market! 


THE a@ NEWS, New York's Picture Newspaper 


TRIBUNE TOWER, CHICAGO + 220 EAST FORTY-SECOND STREET, NEW YORK 
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MeDonald S 





Construction Provides 


370,000 Jobs Annually 





By WILLIAM ULLMAN 
Washington, Nov. 16.—Highway , was established by MacDonald in 


building today properly should 
have the goal of creating em- 
ployment but an objective of 
equal importance should be the 
building of roads that will con- 
stitute an effective answer to the 
acute problem of traffic safety. 

This was the major point in the 
address of Thomas H. MacDonald, 
chief of the United States Bureau 
of Public Roads, before the an- 
nual convention of the American 
Association of State Highway 
Officials at Santa Fe, N. M., this 
week. It was the complete high- 
way story of today that MacDon- 
ald laid before the State road 
chiefs, one in which emergency 
road construction was hailed as 
the most successful form of public 
work relief and one which 
stressed the task before the 
Nation’s road builders as greater 
in scope than ever before. 

Future Bright 

Changing conditions, the vet- 
eran director of Federal highway 
work declared, hold a_ brighter 
promise for the future cf the Na- 
tion’s road program as well as 
the threat of its curtailment and 
decline. Whichever materializes, 
he said, depends to a large extent 
upon those connected with the 
program and its immediate de- 
velopment. 

In assigning to the highway 
program the major place in the 
public works scheme from the 
standpoint of its success to date, 





MacDonald spoke not from the 
) rs \ ti or wt e ide t di- 
rm iy Wilh ul guoled 
from the report “f th: »- dent’s 
Executive Council which said: 

“In the Federal! classification, 
public roads have be+u outstand- 
ing in speed, accounting for half 
of the Federal expenditures but 
only a third of the Federal al- 
lotment.” 

In terms of highways built 
under the emergency program 
which began in August, 1933, 
MacDonald pointed out that the 
country was richer in highway 
facilities today by 16,330 miles of 
new roads. At the same time, 
he said, 7,880 miles are under 
construction with 2,845 more miles 
definitely scheduled for construc- 
tion—a total of 27,055 miles. 


Benefits To Come 


Of the completed new mileage, 
9,157 are on the rural sections of 
the Federal Aid system, 1,318 on 
cross-city connections of the Fed- 
eral system, and 5,855 secondary 
or feeder roads outside the Fed- 
eral network. 


“These were all useful improve- 
ments,” he said, “and they remain 
—now that the work is done and 
the money spent—to yield fur- 
ther benefits, direct and indirect, 
in addition to those already af- 
forded in the employment of 
otherwise idle men.” 

As to what these further bene- 
fits are, MacDonald cited figures 
relating to the actual return on 
Indiana roads determined in a 
recent survey, one of the most 
exhaustive and illuminating ever 
made. He said: 

“For example, we find that the 
1,830 miles in the primary Federal 
aid system (in Indiana), which 
are only 2.4 per cent of all rural 
roads and serve 30.4 per cent of 


+? 
r ‘ , 


all rural traffic, are improved to | 


the extent of 1,635 miles or 89 
per cent with high-type surfaces. 
As they serve an average daily 
traffic of 1,721 vehicles, their right 
to high-type improvement will 
hardly be questioned; and it is 
most interesting to learn 
whereas their average annual cost 


of maintenance is but $286 per | 


mile, they earn a return in taxes 
paid by the traffic using them of 
$2,410 per mile per year.” 

Road _ building’s pre-eminent 


place in the public works picture | 


that | 





the following analysis: 

“Stimulated by the Public 
Works appropriations, State and 
Federal road building employment 
rose during the past year to a 
higher level than it had attained 
in any previous year. In the 12 
months following passage of tho 
Act, direct employment on all 
Federal and State work amounted 
to 4,441,300 man-months, of which 
2,120,800 was furnished by the 
various kinds of Federal projects 
and 1,813,500 was supplied by 
State maintenance work. 


Direct Employment 

“Equivalent to an average year- 
round employment of 370,000 men, 
this work of the year on State 
and Federal road construction 
and maintenance represents only 
the direct labor employed. Indi- 
rect employment generated may 
be conservatively estimated as ap- 
proximately 1.4 times the direct, 
and total employment as not less 
than the equivalent of 880,000 men 
throughout the year.” 

Indicative of the distribution of 
employment under the program, 
MacDonald cited the fact that 86 
per cent of the counties in the 
country had at least one road 
project. 

That the program, however, 
might have an even more sig- 
nificant result if a few changes 
in it were made was the evident 
opinion of MacDonald, who said: 

“Experience is now cor! 


that some ot lecal 

of (he emer; legisiation ought 
to be cha: What may bt 
characterize ; out-of-door cor 
struction is subject to various de 
lays and vicissitudes not inherent 
in industiial employment per- 
formed under cover and in 


permanent plants. The theoretical 
30-hour week for out-of-door con- 
struction work approximates on 
the average an actual 24-hour 
week, and is further subject to 
seasonal shut-downs in a major- 
ity of the States. * * * The only 
reasonable solution lies in raising 
the hours to at least 40 per week 
and putting all road work—con- 
struction and maintenance — on 
the same basis.” 


Facts Needed 


It is the duty of the highway | ahead.” 


executive, State or Federal, to 
arm himself with facts that the 
public interest and not a selfish 
political interest shall dictate the 
character of the continuing road 
program, MacDonald said. 

To this end, he advocated an 
even more emphatic application 
of the rule of scientific planning, 
the policy that has governed high- 
way work for the past two 
decades. This policy, which finds 
its essence in the principle “the 
greatest good to the greatest num- 
ber,” has found profound support 
in every check of its merit, Mac- 
Donald said, adding: 

“The latest of the surveys, that 
conducted by the State Highway 
Commission of Indiana, provides 
most impressive confirmation of 
the established policies. Separat- 
ing all roads of the State into 
four categories, the report shows 
that: 

Where Traffic Is 


“The primary section of the 
Federal aid system, comprising 
1,830 miles, or 2.4 per cent of the 
States total rural highway mile- 
age, carries 30.4 per cent of the 
total vehicle mileage. 

“The secondary section of the 


| 


| 
| 
| 


| 
| 


comprising | fight at the coming session of the 


| useful employments to which we | 





ays Highway Earnings Exceed Costs 
















71,322 miles, or 93.6 per cent of 
the total mileage, carry only 47.4 
of the total vehicle mileage.” 

Only through the possession of 
the facts can the highway execu- 
tive direct legislation affecting his 
| field along the path of wisdom, 
MacDonald declared. In this con- 
nection, he asserted: 

“By and large, the action of our 
legislatures is consistent with 
what is understood to be in the 
public interest. In respect to the 
highway program of the future, 
they will respond properly to facts 
presented for their guidance, The 
trouble is that they are beset on 
all sides by selfish and misguided 
counsel, and there is on the side 
of truth and real wisdom a lack 
of effective advocacy and mar- 
shaling of facts. 

Surveys Under Way 

“It is for the purpose of sup- 
plying such facts that the mak- 
ing of traffic surveys of the type 
suggested is indispensable. The 
counsel of the State Highway De- 
partments in their respective 
States ought to be directed to- 
ward the deferring of far-reach- 
ing legislative action with respect 
to local road administration and 
finance until the essential facts 
can be thus obtained.” 

With respect to modifying the 
character of the highway pro- 
gram to meet new aspects of the 
safety problem, MacDonald said: 

“When a few short years ago, 
we began the systematic improve- 
ment of the main rural roads, the 
portions of our whole street and 
highway network that were most 
adequately improved were the city 
streets and the adjoining rural 
We have now pro- 





| 
' 


i ays. 
aes ~ rural road work to 
wh it may be said that | 
nobly satisfactory condi- | 
ou the long rural 
) stretche most of the State | 


pis NWayo 
Work To Come 
“Meanwhile, however, traffic | 
has grown in and near the cities | 
to such proportions that the once 
relatively adequate facilities there 
provided have become generally | 
the least efficient sections of the 
entire system. ; 
“The expeditious modernization 
of these municipal and main | 
highway facilities with the rea- | 
sonable extension of secondary 
road improvement are the most | 


can devote our energies and re- 
sources in the years immediately 


First Revolving Service 
Stations for New York 


New York, Nov. 16.—Construc- 
tion has been started on two 
revolutionary type service sta- 
tions which are said to represent 
the first new idea in service sta- 
tion design since the advent of 
the motor car, according to en- 
gineers of the Colonial Beacon 
Oil Co. The new stations are 
known as Rotary Servicenters. 

These stations are completely 
enclosed buildings. They employ 
a turntable which revolves at a 
slow speed around the pumps, 
Colonial Beacon engineers ex- 
plained. A motorist drives into 
the station and onto the turn- 
table. In little time his car is 
serviced with gasoline, oil, water 
and air and he is on his way. 
There is no backing or maneu- | 
vering to get to the pumps. 


New Haven Auto Dealers 
To Seek Gas Tax Cut 


New Haven, Conn., Nov. 16.— | 
The New Haven Automobile Deal- | 
ers’ Assn. has voted to carry on a | 


| and 





3.093 miles, or four per cent of | Connecticut General Assembly for 


a substantial reduction in regis- | 
| 
| 


22.2 per cent of the total vehicle | tration fees and to oppose any 


Federal aid system, 

the total rural mileage, carries 
mileage. 

“Together the two parts of the 
Federal aid system, 


“All other roads, 


comprising | that very little trouble was being 
4,923 miles, or 6.4 per cent of the | had with “chiselers” in the New | 
total rural mileage, carry 526 per |} Haven area, and that the dealer 
cent of the total vehicle mileage. | 
aggregating | ported. 


| increase in gasoline taxes. 
Fred L. Loeser, president, said | 


code was being warmly sup-| 


Olds Spending $2,500,000 
On 1935 Expansion Plan 


Proposed Code 
Now Ready For 
Ohio Garagemen 





Dayton, O., Nov. 16.— Local 
operators of garages have re- 
ceived notice that a state code 
under the Ohio recovery adminis- 
tration is now ready for consid- 
eration. This code will apply to 
all branches of the automotive 
maintenance industry. A _ pre- 
liminary hearing on the proposed 
maintenance code for Ohio will 
be conducted Nov. 19. 

Approximately 500 establish- 
ments will be affected by the 
code, embraced in the group be- 
ing garage, body, paint, fender, 
glass, carburetor, brake, wheel, 
axle, and frame alignments, weld- 
ing, electrical, battery and all spe- 
cialty lines of the automobile 
business. If approved by the 
trade, it is proposed that the code 
be put into effect shortly after 
Jan. 1. 


Commerce Department 
Plans New Research 


Washington, Nov. 16.—Reorgan- 
ization of the marketing research 
and service division of the Bureau 
of Foreign and Domestic Com- 
merce with the object of provid- 
ing more adequate and current 
information to industry and busi- 
ness was announced here this 
week. The announcement, made 
by Claudius T. Murchison, di- 
rector of the Bureau, declared 
that manufacturers, wholesalers 
retailers will share in the 
benefits of the new alignment in 
the service. 


“New indexes of retail sales 


| were being developed which will 


be representative of country-wide 
conditions and which are ex- 


| pected, when completed, to afford 


for the first time a dependable 


|current measure of total con- 
sumer expenditures at retail in 
the United States,’ Murchison 
said. “As soon as_ practicable, 


companion indexes for the whole- 
sale trade will be developed.” 


Pennsylvania Dealers 


| Plan Code Dinner Nov. 21 


Johnstown, Pa., Nov. 16.—Dis- 
trict 4, MVTC of Pennsylvania, 
comprising Cambria, Somerset, 
Bedford, Blair, Center, Clearfield, 
Clinton, Cameron, Elk, Hunting- 
ton, Indiana and Jefferson coun- 
ties is taking steps to find its 
‘place in the sun,” and the auto- 
mobile dealers from these 12 
counties, as a means toward this 
end, will stage a big dinner-ban- 
quet at the Sunnehanna Country 
Club, Johnstown, Pa., Nov. 21. 

There are nearly 400 automobile 
dealers in these 12 counties. It is 
a purpose of this meeting to en- 
courage greater dealer co-opera- 
tion and a better understanding 
of the dealer’s problems as they 
exist in District 4. 


Highway Research 
Meeting December 6 
Washington, Nov. 16. — The 


| fourteenth annual meeting of the 


Highway Research Board of the 
National Research Council has 


been announced for Dec. 6 and 7, | 


in Washington. 

A list of the topics to be dis- 
cussed includes: Road widths and 
accidents, vehicle operating costs, 
gasoline consumption, relation of 
motor weights to design of roads, 
road costs, skidding on curves, 
highway design, psychological 









to highway accidents, toll bridge | 


| traffic data, safety zones, traffic 


| Indiana ave. 





| tests for drivers, relation of light | 





(Continued from Page 1) 
up the production of the “knee- 
action” suspension units. New 
furnaces are being added in the 
heat treatment department. Crank 
shaft equipment is being im- 
proved to meet the 1935 require- 
ments. New equipment and ma- 
chinery is being added to give a 
new lapping to cylinder bores and 
piston pins. New provisions are 
being made for welding the rear 
axle housing. New conveyors are 
being put into carry motors to the 
final assembly lines and to carry 
bodies from the Fisher Body 
plant to the final assembly line. 

Another improvement is the en- 
largement of the export dock. 
Oldsmobile export shipments in 
1934 were several times larger 
than shipments for the previous 
year. Already export commit- 
ments for 1935 indicate a sub- 
stantial increase over this year. 

All this work is being done, Mc- 
Cuen points out, because Olds an- 
ticipates the biggest year in his- 
tory. So far in 1934 more than 
twice as many Oldsmobiles have 
been sold at retail as during the 
same period in 1933. 

Pointing toward 1935 it is the 
aim of Oldsmobile to have auto- 
mobiles for dealers from the day 
of announcement and to be able 
to fill all demands for cars as 
fast as they come in. 

The quota set for 1935 is far in 
excess of the biggest year in Olds- 
mobile history, 1929, McCuen said. 


Pabst Heads Committee 
For ’Frisco Car Show 


San Francisco, Nov. 16.—Fred 
Pabst, for many years general 
manager of Don Lee, Inc., Cadil- 
lac and LaSalle distributor as well 
as Oldsmobile dealer in the San 
Francisco Bay region, has been 
named chairman of the Automo- 
bile Show Committee of the San 
Francisco Motor Car Dealers’ 
Assn. This group will handle the 
executive duties in connection 
with the 19th annual Pacific Auto 
Show to be staged in the San 
Francisco Civic Auditorium, Jan. 
19 to 26, inclusive. 

On the show committee with 
Pabst are two other veterans of 
the industry here on the coast: 
William L. Hughson, pioneer 
Ford dealer and former president 
of the National Motor Car Deal- 
ers Assn., and Eaton McMillan of 


|the Howard Automobile Co., Buick 


and Pontiac distributors. 


Dodge Men to Discuss 
Merchandising Plans 


Detroit, Nov. 16.—Dodge dealers 
will assemble in a series of re- 
gional organization meetings from 
Nov. 17 to 24, in 25 key cities 
ranging from New York to San 
Francisco and Portland, Ore. 

Among the purposes of the 
meetings is a review of the sea- 
son’s merchandising activities 
which as far as Dodge dealers 
are concerned, continue to hold up 
exceedingly well, as shown by the 
information that the dealers’ re- 
tail deliveries for the first ten 
months of the year account for 
172,501 passenger cars and 41,299 
commercial cars and trucks—a 
total of 213,800 vehicles. 


Chicago Nash Outlet 
Opens Used Car Branch 


Chicago, Nov. 16.—Opening of 
a used car branch store at 2341 
is announced by 
Nash Sales, Inc., Chicago dis- 
tributor of Nash and LaFayette 
cars. 

The new outlet will serve as 
the principal one in the sale of 
used cars, according to A. E. 
Schreiber, retail sales manager. 
The appointment of W. J. McCor- 


regulations in municipalities, and | mack in charge of the store has 


| studies of highway capacity. 


also been announced. 
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Hudson-Terra 


@ 


Braemer Corp. | 
Takes Best Site | 
At Jamaica, L. I.) 


By A. W. DONOHOE 
New York, Nov. 16.—Hudson- 
Terraplane tossed their cap into | 
the business-getting ring during 
the past month with the estab- | 
lishment of their first neighbor- 


hood sales service station. M. T. | 
Powers, general manager of 
Braemar Sales Corp., Hudson- 


Terraplane factory branch here, 
worked out a scheme converting 
a garage and gas station into a 
new type dealership in Long 
Island, that already has produced 
results. 

The station is located in Ja- 
maica at the _ intersection of 
Merrick road and Hillside ave.— 
Jamaica’s busiest traffic corner. 
Operated under the name of 
Merrick - Rosswood, Inc., with 
George Woods as general man- 
ager, this sales and service com- 
bination has received orders for 
six cars during the first six days 
of November and stepped up the 
gas and oil business to a marked | 
degree. 

Gas Sales Climb 

Gasoline sales increased from 
25,000 gallons per month to 28,000, 
and this, in spite of a prevailing 
gasoline price-cutting war which 
permitted car owners to buy gas 
at two cents a gallon less, in the 
surrounding territory, than that 
asked by the neighborhood sta- 
tion and other standardized sta- | 
tions. 

The sale of lubricating oil has 
jumped from 41 quarts to 91 
quarts per day—-more than 100 
per cent gained through a little 
intelligent application of sales 
methods plus the added attrac- 
tiveness of the location. 

Attractiveness of the _ station | 
has received much _ attention. 
Flood lights, Neon signs, new 
paint and a brilliantly lighted 
display room, make the station 
the outstanding bright spot on 
this busy artery of traffic. Large 
Neon signs catch the motorist’s 
eye while he is still blocks away | 
and has plenty of time to slow 
up and drive in for’ service. 
Prominent displays tell the car 
driver that here is a_ station 
where one might have any type 
of work completed on his car 
from refueling to refinishing. 

Used Car Department 

The corner of the building is 
occupied by a large display room, 
attractively decorated and capa- 
ble of holding five new cars. In 
back of this is the “L” shaped 
repair shop, housing the “Used 
Car” display and equipment such 
as a Weidenhoff motor analyzer, 
brake testing machines and lu- 
bricating lifts and pits. Since its 
inception, the station has handled 
an average of nine lubricating 
jobs and seven washes per day. 

Attendants wear natty black 
uniforms with black puttees. 
Woods has even gone to the ex- 
tent of equipping them with uni- 
formed raincoats, believing that 
drivers, stopping for gas during 
a rainstorm, might hesitate, out 
of sympathy for the improperly 
clad attendant, to delay long 
enough to have their oil checked 
and replenished. 

According to Woods, attend- 
ants or salesmen should not ap-| 
proach the drivers at the pumps 
regarding a possible trade unless 
the driver makes some reference 
to the matter. “If drivers are to 
be annoyed with salesmanship 
every time they come in for serv- 
ice,’ Woods’ explained, “they 
would soon stop coming and go 
elsewhere for service.” 

Novel Follow-up 

The attendants are instructed 
in a regular routine to increase 
the sales of oil and accessories. | 
In reply to the suggestions of 
the attendant, should the driver | 
mention anything about his in- 
tention to trade the car, the 
name and address or the license 
number is obtained and turned | 
over to the floor salesman of that | 
particular day. 








| died recently. 


Hudson Goes Neighborhood Service in New York 


er 
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plane Opens Sales-Service Plant 


= 
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| Here is the initial neighborhood service and sales station for Hudson-Terraplane in New York. The 


station is on the main drag at Hillside Ave. and Merrick Rd., Jamaica, L. L, and is conducted by 


spare moments, takes advantage 
of the full view of the gas pumps 
from the display room and notes 


the license numbers of cars com- 


NRA Officials : 
Withdraw Blue 
Eagles of Five 





Washington, Nov. 16.—Tangible 
evidence of the support which 
NRA is lending to enforcement of 
the retail automobile code was 
offered here this week in a state- 


| ment which showed that five of 


seven Blue Eagle withdrawals 
were for violations of the motor 
vehicle agreement. 

The five firms disciplined for 
code breaches and the alleged 
offenses are: 

J. S. Snowberger and Sons, 139 
E. Franklin st., Hagerstown, Md., 
violation minimum wage and 
maximum hour provisions and 
granting an excessive allowance 
on a trade-in. 

W. E. Krupp, St. Albans, Vt., 
making over-allowances on trade- 
ins. 

John L. Cootey, Rutland, Vt., 
over-allowance on trade-in. 

Bernard and Lee, 1109 Chicago 
ave., Evanston, Ill., selling a new 
car below list price, failing to 
register demonstrators, giving 
discounts to induce purchase and 
disconnecting the speedometer on 
a new car. 

B. and W. Auto Sales, 827 West 
35th st., Chicago, inducing pur- 
chase through the giving of a 
discount, gratuity, commission, 
service or accessory. 


See 300,000 Trucks 


Registered by Jan. 1| 


Washington, Nov. 16.—The 
drive to have 300,000 
trucks registered under the in- 


dustry’s code of fair competition | 
is proceeding apace, | 
according to the National Code |} 


by Jan. 1 


Authority here. 


A total of 21,000 trucks have | 
been signed up in the first five | 


weeks of the drive and the full 
quota of 50,000 will be achieved 


if the present rate is maintained. | 


The total number of trucks regis- 
tered in accordance with the 
code today is more than 271,000. 


N. R. Patterson Joins 


motor | 








Aluminum Industries 


Cincinnati, O., Nov. 16.—Noble | 
R. Patterson, for the past 11 
years associated with Interna- 


tional Harvester Co. at the Fort | 
Wayne, Ind., plant, has joined the | 
organization of Aluminum Indus- | 


tries, Inc., as sales engineer. He 


succeeds A. D. Chandler, 


Patterson started several years 


| ago with the B. F. Goodrich Co., 
| later joining the Harvester Co. 


Gas Prices Up 

Richmond, Va., Nov. 16 (UTPS)— 
An increase of 4.2 cents in the re- 
tail price of gasoline, not only 
throughout Virginia, but in other 
Southern states, went into effect 
Monday. Gasoline on the Richmond 
market was selling for 19 cents a 
gallon, tax included, and 13 cents 


The floor salesman, during his without the State and Federal tax. 





who 


Merrick-Ro sswood, Inc, 


ing in for service, that appear| noted. One car sale has already 
ready for replacement. The fol-| been completed that originated 
lowing day he makes a personal | in this manner. 

call on the owner of each car Nothing has been left undone 
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to make this a first class neigh- 
borhood sales and service station. 
In establishing this dealership 
the Hudson-Terraplane factory 
branch co-operated with the 
dealer and launched the project 
after careful consideration. They 
believed location to be the mat- 
ter of prime importance and 
therefore picked the busiest traf- 
fic corner in town. Following 
this, attractiveness came next in 
line and the site was thoroughly 
cleaned and renovated, lots of 
illumination was employed and 
all attendants were uniformed. 


Today, Merrick-Rosswood, Inc., 
have a neighborhood sales serv- 
ice station they may well be 
proud of; Jamaica has one of its 
prominent corners brightened 
and decorated and the Braemar 
Sales Corp., jubilant over the 
success of their initial venture, 
are looking about for more sites 
to establish dealerships of a 
similar nature. 





ae ek 





@ With car production stepping up you 
will want your full share of the increased 
business. That’s exactly what alert 
dealers have said to themselves when 
they adopted the modern method of 
selling through Neighborhood Stations. 
And results have justified the change .. . 
for, by making a profit on gas, oil, repairs 
and accessories, they have cut selling 
costs. They have been in daily touch 
with prospects... more prospects than 
ever before. Their car sales have shown 
substantial increases. 

These dealers will tell you that 24- 
Hour SALES APPEAL is the first essen- 
tial of these stations. Since the correct 
layout and design have such an important 
bearing upon the success of the station, 
many car dealers are calling upon Austin 
Engineers for consultation. They want 


tions when 
selling job. 


sales appeal 


be exactly 
are custom 


$100,000. 


SERVICE STATION DIVISION 


experience. . 




























NEIGHBORHOOD-FEEDER 
SALES AND SERVICE STATIONS 


. assurance that their sta- 
completed will do a real 


Austin Neighborhood Stations are 
distinctive and modern. . . have 24-hour 
. Porcelain enamel walls and 
other attractive features make them 
highly colorful and durable. Individual 
designs and trade-marks of the dealer, 
car manufacturer and oil marketer may 


duplicated. Austin Stations 


-built yet standardized for 
economy. Costs range from $1,000 to 


Austin Engineers are prepared to ap- 
ply their experience and service to your 
individual problems whether you con- 
template modernization or the building 
of new stations. Call or write the near- 
est Austin Office. 


THE AUSTIN COMPANY 


Engineers and Builders 
National Headquarters 
16112 Euclid Ave., Cleveland, O. 


THE 
AUSTIN METHOD 


Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 


UNIFORMITY in the Neighborhood Stations, In the building of Neighborhood Service Stations, 
selling your cars is of vital importance. This is one Austin is drawing upon its 50-years’ experience in 
reason why the Austin Plan of Promotion can be the design and construction of complete plants for 
made most profitable to you and to your dealers, industry. Austin Engineers will gladly discuss any 


Why not let us discuss this subject with you? 


plant modernization plans you may contemplate. 
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Deed Car Dealer Adopts Neighborhood Sales Plans 


& 


Finds Increased Contacts 


By E. 
Detroit, Nov. 16. Joseph 
Martin, Inc., used car dealers 
Woodward and Pallister, 
joined the ranks of the neigh- 
borhood sales and service sta- 
tion dealers. Martin’s new plant 
opened just a week ago, is the 
first of its kind in the country 
and is unique in that the firm 
deals only in used cars. The 
display room in connection with 
the new plant holds three re- 
conditioned used cars which have 
been put through the shop and 
are so spick and span as to have 
the appearance of new jobs. 
Passers-by seeing the cars 
through the plate glass windows 
recognizing the make of cars on 
display, get the impression that 
a new dealer has appeared, but 
closer investigation shows that 
the car to be a used one. 
Follows New Car Lead 
In every respect the new sta- 
tion is built along the lines of 
the neighborhood stations being 
put up by new car dealers 
throughout the country. Ed Martin 
the manager, has elaborated upon 
the conventional ideas by placing 
special stress on the sales of gas- 


A 
at 
have 


oline and oil and specializing in | 


greasing service. Three grease 
hoists of the newer type and a 
full complement of the special 
grease equipment for each hoist 
are used. The plant has a full 
battery charging outfit and be- 
sides charging batteries, is carry- 
ing a complete line of batteries 


M. 


| 
| 


formerly 
| who had the reputation of being 


LUBECK 

To develop service every pur- 
chaser of a car is taken through 
the service section and sold on 
the idea that the Martin facili- | 
ties for service are the best to 


be had and that the prices are 
not out of line with any garage 
or dealer in town. 
Advertising Helps 

While the opening of a neigh- 
borhood service station from a 
used car dealers’ standpoint is 
a distinct innovation in present 
day used car’ merchandising. 
Martin is no stranger in the used 
car or new car selling end of 
the business. He has been selling 
used cars for years on a success- 
ful basis, but is capitalizing on 
the name of the company, which 


Helps Keep Cars Moving’ 


Used Cars Turn Neighborly 





is probably better known than 
any other in the city, being so 
called after the late “Joe” Martin, 
mayor of Detroit and 


one of the youngest mayors in 
any American city. The business 
is managed by Ed Martin, a 
younger brother of the famous 
Joe Martin and was _ formerly 
head of one of the largest Ford 
selling dealership in the country, 
carrying in 1930 150 salesmen. 
Martin is being assisted in the 
management by Joe Martin, a 
nephew and a sales force of used 
car men with sales reputations 
is being organized. The firm's 
plant occupies three-quarters of | 
a city block and will have show | 
spaces outside of the salesroom 





and also prepared to lend bat- 
teries Full lines of tires are| 
i *d and as Martin, Inc., also 

adveriise “Quick Service on Ait! 
Car: he also #2 line ot 
quick ade 

ayao car omnpiete jive of 
1 »Sagr 

cars. To do a “complete job of | 


oil changing and greasing they 
have also installed a steam ma- 
chine which is used 
ing out transmissions, rear axles, 
and crankcases. 
Guarantees Work 

In connection with the firms 
reconditioning of used cars and 
issuing a guarantee with each 
one sold, it extends its service 
facilities to each buyer of a used 
car. The men in the service 
end are experienced mechanics 
chosen for their ability to handle 
repairs quickly on any make of 
car. The men who handle the 
gasoline and oil sales were picked 
from a long list of applicants 
and selected from the standpoint 
of experience, personality and 
their record for courtesy as well 
as sales ability. 


The location of the plant is 
another of those carefully checked 
sites. Woodward avenue was 
chosen because of the volume of 
traffic and the fact that cross 
street on which it is located is 
within 15 minutes of practically 
every part of the city. It is a 
day and night station and a 
lighting arrangement of high 
powered flood lights make it the 
bright spot on the street. More 
sales have been recorded at night 
so far than in the daylight hours 
and the sales of gasoline and oil 
have exceeded the original esti- 
mates. 

Picks Best Cars 

Prospects for used cars are con- 
tacted with at the gas pumps 
and while trades are suggested to 
practically every owner of a car 
which might be traded in, only 
such cars as have good resale 
possibilities are followed up with 
a vigorous campaign. Used cars 
already in stock are purchased 
from dealers throughout the city 
on a cash basis in quantities. All 
cars sold are priced on the basis 
of the price quoted in the dealers’ 
code book so that the Martin or- 
ganization to hold up volume has 
gone on record of offering for 
sale cars which they claim are 
reconditioned better in every way. 


| night. 
in steam-| also used. 





for trucks as well as passenger 
ears 

The neighborhood tie-up is 
through the campaign for greas- | 


ing and vli anu yas saics which 
dences tore in the = sur- 
cis, While the | 


used car sales campaign is being | 
put on the air via radio every | 
Newspaper advertising is | 


“__a word in 


edgewise” 


(Continued from Page 4) 
tory.” And the corporation coun- 
cil advised that “where one year | 
ago this month the city of Detroit | 
was issuing $13,000,000 worth of | 
scrip, only yesterday we borrowed | 
$5,000,000 in cash from Detroit 
banks and that amount we be-| 
lieve will see us through until 
December tax collections come 
in.” 


fk Bg 


IN THE NEW YORK TIMES 
Magazine Section of last Sunday 
appeared a two-page story written 
by a traveling staff correspondent 
who after a recent visit here 
headed the article “Detroit Buoy- 
ant—Girds for a New Day.” Every 
newspaper in the country had 
carried the Ford million-car story, 
the Picards’ balloon was heading 
for the stratosphere from Detroit, 
we had returned a Republican 
senator to Washington and the 
National Automobile Dealers’ 
Assn. was for the first time in its 
history bringing its most impor- 
tant convention to Detroit—-once 
again Detroit was making “front 
page” atetety. 


AND TO US in the industry 
no announcement was of greater 
importance to the future of De- 
troit than the last one. The idea 
of the men who sell the automo- 
biles and trucks coming to the} 
locality where they are made for | 
their annual convention is not a| 
new one. It has long been the 
thought, harbored by a good many 
keen minds in this business, that 
Detroit is the ideal location for a 
national get-together of the men 
who make and sell automobiles, 
trucks and their equipment. When 
horseless carriages were first be- 


|} and 





A new venture in neighborhood sales and service is the used car dealership of this type opened in 
Detroit by Joseph A. Martin. The new plant is situated at Woodward and Pallister and brings this new 
merchandising idea into the used « car field for the first time. 


ginning to be built in this town 
by the river there was not a hall 
large enough, 


The years passed 


— 34 of them in fact—and the | 
| public shows were the fir: * chance 
| the men who were to ‘ll the 
| product had to glimpse their own 

lines alongside of their npeti- 

tion. The New York show was 
geographically situ d where 


only a small percentage of the 
dealers could possibly attend it 
the Chicago show, a full 
month later, was too late for the 
purposes of comparison which the 
dealer demands. 

THE DETROIT SHOW this 
year opens on the same Saturday 
evening when the New York show 
closes. These dates ought to be 
reversed, but it is at least a long 
step in the right direction. The 


NADA opens its two-day conven- | 


tion in Detroit, Monday of show 


week. Dealers arriving on Satur- | 


day will have time to visit their 
local factories and attend the 
show either the opening Saturday 
evening or on Sunday when (un- 
like the New York show) the 
Detroit show is open. No city in 
America is better equipped from 
the standpoint of hotel facilities 
to properly house the visiting 
dealers and quite incidently, no 
city is better prepared to enter- 
tain the “tired business man” in 


his hours of relaxation. 
* * + 


DETROIT, AS INDICATED by | 


the representatives of all civic 
bodies at yesterday’s meeting, is 
not unmindful of the opportunity 
or the responsibility which the 
coming of the NADA convention, 
coincident with the opening of 
the 1935 Detroit Automobile show, 
places on its shoulders. Every 
dealer who comes here will get 
more than his money’s worth and 
will incidently register his “‘ballot- 
in-boots” for an automobile show 
for the trade only to be held in 
Detroit, the center of the world’s 
automotive industry, prior to any 
public showings anywhere.—G.M:S. 


Take Steel Plant 


Monongahela, Pa., Nov. 16.—The 
Lemoyne Alloys Co., recently organ- 
ized with a capital of $300,000, has 
taken over the local plant of the 
Lemoyne Steel Co., and will resume 
production before Jan. 1, manufac- 
turing metals used in alloys by the 
steel industry. Joseph Weitzenkorn, 
former head of the Molybdenum 
Corp., is president. 


let alone hotels big | 
enough to house such a conven- | 
| tion and show. 


| 


Goodrich Honors Field 


“Akron, Ohio, Nov. 16. 
Co. field organization have just 
been presented checks for sug- 
gestions on conduct of the com- 


pany’s business. 

They are: S. M. Garlock, Los Angeles 
district; W. R. Hatchell, Atlanta district; 
Fred Wagner, Indianapolis district; C. 
H. Collmer, Boston district; Sidney 
Daily, Indianapolis district; L. G. Dan- 
iel, Washington district; Stanley D. Ev 


erett, Los Angeles district. 





Ralph B. Pahlmeyer, San Francisco 
district; P. V. Bender, Cleveland dis- 
| trict; Walter F. Jones, Indianapolis dis 
trict; Esther Hartman, Chicago district; 
| W. R. Dakan, Hutchinson, Kan., and the 
following employes of Goodrich Silver- 
town Stores Lloyd Coates, Glendale, 
| Calif.; A. F. Green, Fort Worth, Texas; 
| Ralph Shearen, Fresno, Calif.; Frances 
Woodward, Nashville, Tenn. 

Adv ance Sins 
Minneapolis, Minn., Nov. 16. 


Officials of the B. F. Goodrich Co. at 
Akron, O., has announced that N. A. 
Pierce has been named _ division 
| operating manager for the company 
with headquarters at Minneapolis. 
Pierce joined the company in 1929. 
In 1933 he was transferred to the 
Minneapolis division. 


Staff for Suggestions | 
Sixteen | 
members of the B. F. Goodrich | 





| 


| Outlook for Car Sales 


In Peru Is Favorable 


Washington, Nov. 16.-The out- 
look for motor vehicle sales in 
Peru is definitely favorable, the 
U. S. Commerce Department is 
advised by its commercial attache 
at Lima. The country’s basic in- 
dustry — cotton production — is 
prosperous and there is plenty of 
money in circulation, it is stated. 

During the first half of 1934 
Peru imported 539 passenger cars 
compared with 45 cars in the first 
half of 1933 and 283 cars in the 
entire year 1933. Imports of 
trucks in the first half of the 
current year totaled 602 units 
compared with 62 units in the 
corresponding period of 1933 and 


424 units in the entire year 1933. 


Wins Sales Prize 


Portland, Me., Nov. 16 (UTPS).— 
Cc. L. Patten, salesman of the Couri 
Motor Co. here, won the second prize 
of $75 in the recent Pontiac Sweep- 
stakes, a sales contest conducted by 
the Boston zone headquarters of the 
Pontiac Motor Co. among its New 
England dealers. 





GRACE Cris 


Visit COLOMBIA-PANAMA 
EL SALVADOR-GUATEMALA-MEXICO 


CALIFORNIA 


NOV. 24—”“SANTA ELENA”; 


| 


| 





DEC. 8—“SANTA PAULA” 


17 day luxury-adventure cruises thru the American tropics, visiting 8 foreign ports of 
call, where only GRACE Line stops. While your ship awaits, leisurely inland visits to 
capitals of El Salvador and Guatemala; and trips ashore into Cartagena, Barranquilla, 
Panama, Mazatlan, with stopover privileges. Famous new (the newest) *‘Santa"’ liners, 
all outside rooms with private baths, largest outdoor tiled swimming pool on any 
American ship, dining room on breeze-swept promenade deck, pre-release talkies, 


Dorothy Gray Beauty Salon . . 


. WATER-RAIL CIRCLE TOURS—from any main line 


point in the United States or Canada by rail to either coast, a new GRACE “'Santa”’ 
to the opposite coast, and return to your original starting point by rail—$90 extra. 


See your Travel Agent or GRACE Line 





10 Hanover Square, 


New York 


+ BEekman 3-9200 
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the 4th Dimension 


The News of Automotive Advertising 





eee and third major prizes for excellence in outdoor 
poster design were awarded to Campbell-Ewald Co., of 
Detroit, at the end of the judging at the fifth annual 
national exhibition of poster art in Chicago. In addition, 
this advertising agency also won four out of the 11 hon- 





orable mention awards. 


The awards are made on a basis 


of excellence of design and effectiveness of the merchan- 


dising idea expressed. 


During the last four 
Campbell-Ewald have taken three 
out of the four first prizes and 
seven out of the 12 major prizes, 
while winning at the same time 
14 out of the 42 honorable men- 
tions. In all, the company has re- 
ceived 21 out of the 54 prizes 
awarded in the last four years, or 


years, o— 


City Fathers of 
Pittsburgh Want 
New Motor Units 





more than 38 per cent of all the} Pittsburgh, Pa., Nov. 16.—The 
prizes. automobile industry has a friend, 
indeed, in Mayor William N. 


This year’s first prize was for 


MeNair of Pittsburgh, and in his 
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Airtemp Names 
French Eastern 
Sales Manager 


Wins Poster Award 
‘sO MUCH MORE FOR, 2 so LITTLE. MORE” 


wae 





New York, Nov. 16.—-David 
French, who has been director of 
the Chrysler Motors exhibit at 





a Pontiac poster captioned “Soj| director of public safety, A. Mar- | 
much more for so little more’! shall Bell. 
and the third prize was for a In their 1935 budget, submitted | 


poster for the Chesapeake & Ohio 
Railroad, captioned “Sleep like a 
kitten.” Incidentally H. L. Towle, 
creative head of the Campbell- 
Ewald outdoor department, re- 
ceived medals for designing these 
boards. 

The four honorable mentions 
were given for boards designed 
for Chevrolet, Cadillac, U. S. Rub- 
ber Co. and AC Spark Plug, 
Halsey Davidson of Campbell- 
Ewald received the award for de- 
signing the Chevrolet poster. The 
poster for the U. S. Rubber Co. 
had previously been awarded the 
Kirwin-Fulton medal at the New 
York Art Directors show this 
last spring. 

In 1931 Campbell-Ewald 
first and second grand prizes 
and two honorable mentions; in 
1932 first grand prize and four 
honorable mentions; in 1933, sec- 
ond and third grand prizes and 
four honorable mentions; while 
this year, first and third grand 
prizes and four honorable men- 
tions. 


took 


* * 


THE DOMINANT THOUGHT 
behind the greatly expanded ad- 
vertising plans of the Hudson 
Motor Car Co. for 1935 focuses on 
the creation of contact between 





to City Council this week, they 
asked for appropriations of up- 
wards of $200,000 for passenger 
cars, trucks, tractors, sweepers, 
flushers and other motorized ap- 
paratus. 

Necessary cash to buy the cars 
and trucks will be provided by 
curtailing salary and wage ap- 
propriations according to the 
mayor’s plans. Less than two 
weeks ago the Pittsburgh police 


department bought 46 new auto- | 


mobiles for radio scout work. 
In the proposed budget, Bell has 
asked for $60,513 to buy addi- 
tional autos and motorcycles for 
the police bureau and $16,175 for 
fire apparatus and autos for the 
fire department. 


Steel Operations 





, ume 


Above September | 


Youngstow 
Another poor ‘icuth was com- 
pleted by the steel industry with 
operations in the Youngstown 
district averaging slightly better 
than 25 per cent for the month. | 
This was an improvement over | 
September. 


well-informed salesmen and in- Steel executives are optimistic 
terested buyers, explains W. A. | that large automotive steel orders 
James, advertising chief. Thej|are about to be placed. As of 


multiplication of these contacts is 
the basis of increased sales vol- 
ume. No stone is being left un- 
turned to make Hudson and Ter- 
raplane salesmen well-informed 
on every phase of their products 
and the expanded advertising 
program that Hudson will release 
for 1935 will put the greatest pos- 
sible number of buyers in the 
proper receptive mood for the 
salesmen. 


Highway ‘Contractors 
Get 90-day Exemption 


Washington, Nov. 16.—Contrac- 
tor-producers who obtain sand, 
gravel or stone for public high- 
ways from’ publicly-owned or 
controlled lands have been 
granted a 90-day exemption from 
the code for the crushed stone, 
sand and gravel, and slag indus- 
tries, the NRA has announced. 


“Contractor-producers” are con- 
tractors who both produce and 
apply highway materials. The 
exemption was requested by the 
U. S. Bureau of Public Roads to 
eliminate misunderstandings and 
difficulties which had arisen in 
determining whether these con- 
tractors are under the code for 
the crushed stone, sand and 
gravel, and slag industries. Most 
of them operate under the con- 
struction industry’s code. 





Rochester Show 


Rochester, N. Y., Nov. 16.—The 
27th annual automobile show of 
this city will be held at Edgerton 
Park the week of Jan. 21 to 26, 
inclusive. This year’s show is spon- 
sored by the Rochester Automobile 
Dealers’ Assn. 








result, improved operations are 
expected about the middle of No- | 
vember. | 

Youngstown Sheet and Tube | 
Co. lost $1,257,371.12 in the third 
quarter, a statement just released 
by the company shows. 

The result compares with a 
profit of $1,012,207.07 in the sec- 
ond quarter and a loss of $1,- 
117,000 in the corresponding 
quarter last year. 

Total loss for the first nine 
months of the year was $1,668,- 
632.87 as compared with $6,858,540 
in the corresponding period last 
year. 
| 


Stark County Oct. Sales 
Better Year Old Mark 


Canton, Ohio., Nov. 16.—An in- 
crease in the number of new au- 
tomobiles sold by Stark county 
dealers during October over the 
number sold in the same month a 
year ago is indicated in the 
monthly report of the automobile 
bill of sale department made pub- 
lic this week. 

New car sales for October num- 
bered 384, as against 322 for Oc- 
tober a year ago. There were 
1,915 used car transactions in the 
county last month as compared 
with 1,542 in October, 1933. 


Cc ical fi C thanges 


Nashville, Tenn., Nov. 16.—R. R. 
Compton has been named as district 
manager by the Chevrolet Motor Co. 
to succeed Latham Davis. Davis is 
transferred to the North Carolina 
zone and advanced to position of 
assistant zone manager. Before com- 
ing to Nashville, Compton was sta- 
tioned at Louisville, Ky. 





chanics depends upon his council 





| ward establishment of neighbor- | jobber forget that they 


ager of the Columbia Axle Co., died | 
in a local hospital following a short 
illness. 
the Columbia Co. for three and one- | 
half years and prior to that time | 
was treasurer of the Salisbury Axle 
Co., division of the Spicer Mfg. Co., 
|! in Jamestown, N. Y. 





For the third time in four years Campbell-Ewald have taken first 

prize at the annual exhibition of poster art in Chicago. This poster, 

for Pontiac Motor Co., is this year’s winner. H. L. Towle, of the 
C.-E. company designed the poster. 


Neighborhood Service 
Plan OK’d by MEWA 


Chicago, Nov. 16.—The trend ie} an inspiration. Nor should the 
are his} 
hood sales and service outlets by | time-tested field organization, his 
motor car manufacturers and/|immediate neighborhood - owner - | 
dealers holds an object lesson for | contact ambassadors. 

automotive jobbers, according to 
the Motor and Equipment Whole- 
salers Assn. 

Discussing the subject under the 
heading of “Neighborhood Owner 
Contact”, the current issue of the 
MEWA Times observes that “un- 
der this banner much can be ex- 
pected to happen in the future” jobber's fighting strength and his 
and that “it may effect a complete ability to retain his profitable 

| 


and efficiency of their shops, the | 
| attractiveness and cleanliness of | 
| their establishments, the honesty | 
|}of their rates, the confidence in- | 
spiring qualities of their methods, 
the friendliness of their service, 
represent in large measure the 


change in business and _ sales| share of the neighborhood after- 
methods for all who serve the in- | market.” 
dustry’s after-market.” 

The appeal urges jobbers to 
recognize that they are the logical | 
force to conduct the campaign | 
through establishment of either 
neighborhood stores or other} Milwaukee, Wis. Nov. 16. 
forms of neighborhood contacts. | About $50,000 is being spent by 

“The jobber’s strongest asset is | the Lavine Gear Co. here on tools | 
his control of neighborhood vol- 
through the friendly intimate 


Lavine Gear Offers 
New Steering Gear 


new type 


| 
elationship which his customer, | gear built on a “ball” as oppused 
the independent shop, has estab-|to a “teeth” principle, which has 
lished in his respective commun-,| been designed to meet the close 
ity,” it is sts tec 1 “It is to be ex-' chessic clesrance of modern cars. 


pected that ¢} musaccurer | 


‘ According to B. W. 
wii endeavor to attract his share 


vice-president and general 


Twyman, 
man- 


of this community spirit and to ager of the firm, it will supple- 
that end will urge his dealers to- ment the present line of heavy | 
ward a neighborhood merchandis- duty equipment now manufac- 


ing program. 

“This situation can be helpful 
in some ways in that it may pro- 
vide a new mark for the inde- 
pendent to shoot at and may in- 
spire a new incentive for improv- 
ing his establishment, his meth- | 
ods and his merchandising. 


Big Jobber Market 


tured for trucks, tractors and in- 
dustrial units. 
the new device consists of a small 
diameter worm from which the 
stearing effort is transmitted to a 


which the 


track. 


engage into 


“For the jobber this new trend 
can mean an expanded market, | Hupp November 
as the car dealers going in for Shipments Gain 


neighborhood activity will require 
parts and materials for all makes. | 

“In these developments it is 
certain that the dealer will not 
lack for counsel, advice and in- 
centive. The independent shop, 
on the other hand, will have no 
such advantage unless the jobber 
measures up to his full respon- 
sibility and opportunity. 

“The objective for which this 
neighborhood maneuver is being 
executed is owner-contact. It is a 
movement that requires co-ordi- 
nation. No more will the inde- 
pendent garage, single-handed, be 
able to respond in an effectively 
competitive manner without the 
aid and council of the jobber than 
will the dealer be able to fulfill 
the expectation of his superior 


Detroit, Nov. 16.—Shipments of 
Hupmobiles for the first half of 
November were 112 per 
greater than for the correspond- 
ing period of October. At the 
present rate at which orders are 
coming in, November shipments 
will be the largest for that month 
since the year 1929; with the pos- 
sibility of equalling shipments for 


month of this year. 


According to Rufus S. Cole, 
executive vice-president and gen- 
eral manager, November bids 
fair to be not only the largest 
month in shipments for the year 
1934, but the largest month’s ship- | 
ments for any month since March, 
1932. 


“Their strength, the modernness | 


and machinery to manufacture a |} 
of automobile stearing | 


The mechanism of | 


| ball nut carrying two steel balls | 
worm | 


cent | 


the month of May, 1934, the best | 


the Century of 
Progress, has 
been named 
eastern sales 
manager of Air- 
temp Inc., dis- 


tributor of the 
air conditioning 
products of 
Chrysler Motors, 
with headquar- 





ters in New 
York City. 
From 1919 to 


David French 


1929 French was 

associated with General Motors 
in the export department. In 
addition to sales work, he was 
placed in charge of the building 
of automobile plants in Java and 
Bombay. 

| In discussing his new appoint- 
ment, French said: “I firmly be- 
lieve that there is a great future 
|to air conditioning. With the 
| scientifically made units now be- 
ing manufactured on a mass pro- 
duction basis, there has opened 
| up a vast market for home, apart- 
| ment, store and office installation, 
heretofore untapped. Then, too, 
| persons are becoming conscious 
of the importance of the health 
|and comfort features, now avail- 
; able due to winter heating—hu- 
midification, air circulation and 
cleaning. There is today a lively 
| year round business for air con- 
| ditioning equipment.” 





‘Hutchins Named Chicago 


| Wholesalers Code Chief 
| Chicago, Nov. 16.-Fvert O. 
| Hutchins, formerly attorney for 
the Chicago Autcimobile Trade 
Assn., has been named executive 
secretary of the wholesale auto- 
| motive trade code administration 
in the Chicago trading area, 


|; which embraces northern Illinois 
and three counties in Indiana. 
Victor C. Anderson of Motor & 
Axle Parts Service, Inc., is district 
chairman. 

Before joining the Chicago Au- 
tomobile Trade Assn., Hutchins 
served as an assistant state’s at- 
torney of Cook County. While 
with the trade association, he was 
| active in both legal and legisla- 
tive work, including activities 
that secured the passage of the 
Illinois state NRA and organiza- 
tion of meeting leading up to 
formulation of the Chicago dis- 
trict motor vehicle retailing code 
set-up. 


Wadhams Oil Wins 
Injunction Suit 
Madison, Wis., Nov. 16.—Judge 
A. C. Hoppmann granted the 
Wadhams Oil Co., Milwaukee, an 
injunction Nov. 9 restraining the 
state department of agriculture 
and markets from enforcing its 
price fixing order. 
| Hoppmann’s decision to grant 


| the injunction was based on what 
attorneys termed “an accidental 
injunction.” The department of 
agriculture and markets, seeking 
to restrain the Standard Oil Co. 
from asking an injunction against 
it in the federal courts, had ob- 
tained a restraining order from 
| Judge A. G. Zimmerman prohibit- 
ing such action. 








officer without the protection and 
co-operation of the jobber. 

“The attractiveness of a new 
market should not blind the job- 
ber to the extent to which the 
future of the garage and its me- 








NEW! 
SPEEDY! 
EFFICIENT! 
PROFITABLE! 


Robert A. Hock 
Cleveland, O., Nov. 16.—Robert A. 
Hock, 44, treasurer and office man- 


He had been identified with | 
“REGROOVING THE WAY 


BAILEY & 


' 219 North 68rd Street 





REGROOVE ‘SMOOTH TIRES! 


Made Easy With the 
Stackhouse “‘Pull-Type” Electric Tire Groover 


SAFETY! 
TRACTION! 
APPEARANCE! 
INCREASED MILEAGE! 


Easy to Operate—Fully Guaranteed 
Write for Free Booklet 


TO INCREASED PROFITS” 


COMPANY 
PHILADELPHIA, PA. 
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Connecticut Vehicle Chief Assai 


Claims Too Much Power 


Vested in One Office 


cS S. BARR 


By CHARL 

Hartford, Conn., Nov. 16.—Mo- | 
torists and dealers do not receive | 
a fair return for the taxes they 
pay the state, and the Department 
of Motor Vehicles is given too 
much power by present state 
laws, Michael A. Connor, motor 
vehicle commissioner, told the 
Connecticut Automotive Trades 


Assn., Inc., at its annual meeting 
Nov. 8. 


Connecticut motorists now pay 
the department about $20 per car, 
but receive in return only about 
$1.50 worth of service, the com- 
missioner said, adding that it is 
time “that the motorists should 
be returned something besides 
concrete and gravel roads.” He 
suggested that traffic signs and 
signals and a motor patrol system 
be furnished by the state. 


Cites Massachusetts’ Record 


Connor pointed out that in 
Massachusetts the annual pay- 
ment to the state per car is $5.40, 
with the motorist receiving $1.51 
in return service. He said that 
“last year we took $240,000 from 
dealers and repairers and except 
for a few tags I do not know what 
we gave you in return, except that 
possibly your business level has 
been raised by guaranteeing to | 
the public that the industry is a 
dependable one.” 

“It is time,” he continued, “that 
your legislative committee should 
give some attention to changing 
the laws on dealers and repairers. 
The present laws give the motor 
vehicle commissioner too much 
power. Licensing of dealers is| 
left entirely to my office’s discre- | 
tion. 

Decries Power 

“Unfortunately the laws give me 
too much power, so much that I 
doubt if it would stand a Supreme 
Court appeal.” The commissioner | 
can withdraw an offending deal- 
er’s license upon complaint, he 
explained, saying that this action 
probably would not be upheld in 
the courts because it “would mean 
confiscation of property without 
due process of law.” 


The commissioner suggested 
that steps might be taken to make 
the present dealer-repairer licens- 
ing law workable so as to elimi- 
nate the “chiseler.” He advocated 
annual or semi-annual tests of 
automobile equipment as part of 
the state’s safety campaign, and 
said that his office is now work- 
ing out a system whereby “soon 
we will be able to give you not 
only the history of any driver 
who has an accident record, but 
that of any car which has ever 
figured in one or more accidents.” 








Vesper Speaks 

F. W. A. Vesper, NADA presi- 
dent, defended the automobile 
code, saying that while it is being 
criticized, people are “also still 
criticizing the code drawn up by 
Moses 2,000 years ago.” He said 
that the good dealer today has a 
chance such as he never had be- 
fore, and that he could not con- 
ceive that dealers and manufac- 
turers would stand for the return 
of the old chaotic conditions. 


James Dalton, editor of Motor, 
advocated a code for maintenance 
men, and urged that dealers who 
have complaints against the code 
express them to their leaders, 
rather than “harpoon them be- 
hind their backs.” Leon F. Ban- 
nigan, editor of Automobile Trade 
Journal, praised the effect of the 
code on dealers’ business but 
criticized manufacturers for cut- 
ting dealers’ commissions on the 
ground that this action had nulli- 
fied much of the gain in retail 
sales. 

Pass Code Resolution 

Resolutions favoring enforce- 
ment of the dealer code and the | 
dealer repairer laws of the state, 





| port; 


| ond 
| (bless 


| by his errors do likewise? 





setting up 
registration 


advocating the 
system of uniform 


| fees and opposing use of automo- 


tive tax revenue for anything ex- 
cept projects chargeable to the 
industry were adopted after pres- 
entation by Johannes Schiott of 
Bridgeport. 

Arthur A. Nielsen, retiring 
president, announced that the as- 
sociation’s membership had _ in- 
creased during the past year from 
403 to 730. 

Dayton A. Baldwin of the Bald- 
win Repair Co., Chevrolet dealer- 
ship of Middletown, was elected 
president, succeeding Nielsen. 
Other officers include Fred L. 
Loeser, New Haven, first vice- 
president; Lyman H. Johnson, 
New Haven, second vice-president 
for maintenance men; A. A. Wood- 
ruff, Greenwich, second vice- 
president for new car dealers; A. 
C. Hine, Hartford, treasurer, and 
Julian L. Williams, Norwich, sec- 
retary. The second vice-presi- 
dency for used car dealers was 
left open. 

Directors Niel- 


include: A. A. 


|sen, Hartford; Harold Manchester, 


New Haven; R. E. Beckwith, New 
London; James Cochrane, Bridge- 
H. R. Reynolds, Waterbury. | 
and J. L. Williams. Gardiner S. 
Platt, Bridgeport, was chairman 
of the nominating committee. 










| Excuse It, Pliz! 


MONG the 
knew till now is that orchids 





| have thorns. In the copious group 


of orchids which we received for 
our contribution in presenting the 
industry with a Review and Ref- 
erence Number which has met 
with general approval there were 
a few stickers. For instance: 
In listing the Dodge expenditure 
for commercial car advertising 
this year on Page 70 it was stated 


| that Dodge had spent $10,720 in 


the first six months of 1934 
against $65,805 in the first six 
months of 1933 in general maga- 
zines. These figures should have 
been reversed. 


In listing the states in order of 
the percentage of sales increase 
on Page 28 an error placed Kan- 
sas as having a gain of 12.6 per 
cent which should have been 126 
per cent. Idaho also was cheated 
by being listed as 133 when the 
actual gain was 133 per cent. 
These changes would place both 
these states near the top of the 
list. Ohio and Alabama suffered 
slight percentage errors on the 
same page in the table showing 
list of states in order of volume 
of sales. South Carolina in the 
percentage table was credited with 
41,725 registrations of the first 
six months of 1933 whereas the | 
state actual total was only rated | 
4,725. 

For these sins of omission, | 
commission, and what have you, | 
we beg humble pardon. We 
thank our readers who have called 
these errors to our attention and 
will be glad to hear of any others 
that may exist. We also invite 
criticism or suggestions which 
may help us to improve our sec- 
edition which will appear 
the mark) early next 


spring. Our chief statistician who 


|is slowly recovering from the ef- 


fects of this first effort, informs 
|us that if all the figures in the 
Review and Reference Number 


were laid end to end they would 
extend from Davy Jones’ Locker 
to the Pearly Gates. For this rea- 
son we are inclined to forgive his 
mistakes. Will those who suffered 


of a| 


things we never | 


‘Commerce Group 
Partially Okehs 
New Road Rules 


Washington, Nov. 16. Long 
espoused by the nation’s motor- 
ing interests as the fairest and 
most reasonable basis for state 
laws governing size and weight 
restrictions on commercial motor 
vehicles, the recommendations of 
the American Assn. of State 
| Highway Officials finally have 
obtained partial approval of the 
United States Chamber of Com- 
merce. 


A special committee of the na- 
tional trade body, by a vote of 
10 to 1, has approved the recom- 
mendations which now are before 
the board of directors for final 
action. The solitary negative 
vote was that cast by J. J. Pelley, 
president of the newly organized 
American Assn. of Railroads, who 
gave up the presidency of the 
New York, New Haven & Hart- 
ford railroad to take that post. 
Pelley has announced that he will 
file a minority report. 


Dealer Enjoined 


In Ohio Code Case 


Cleveland, O., Nov. 16.—Judge 
| George B. Harris granted in com- 
|mon pleas court Monday a tem- 
porary restraining order against 
Halpert Chevrolet, Inc., 9800 St. 
| Clair ave., restraining that con- 
|cern and all employes thereof 
|from violating any provision of 
| the motor vehicle retailing code. 





| 








SUNDAY, NOVEMBER 18 


6:30 P.M.—ACME PAINT (Columbia), Smiling 
Ed MeConnell 

8:00 P.M.—FORD (Columbia), Sunday Evening 
Hour 

9:30 P.M.—-GULF (Columbia), Stoopnagle & 
Budd 

MONDAY, NOVEMBER 19 

6:45 P.M..-SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—VPHILCO (Columbia), Boake Car 
ter. 

8:00 P.M.-STUDEBAKER (NBC, Red), Stude- 
baker Champions; Richard Himber’s orches- 
tra; Joey Nash, tenor. 

8:30 P.M.—-FIRESTONE (NBC, Red), Gladys 
Swarthout; William Daly's string orchestra; 
Margaret Speaks; Fred Hufsmith and Frank 
Chapman ATWATER KENT (Columbia), 
Atwater Kent Hour. 

9:00 P.M.—-SINCLAIR (NBC, Blue), Minstrel 
Show; Gene Arnold, interlocutor, 


TUESDAY, NOVEMBER 20 


6:45 P.M..-SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

8:30 P.M.—PACKARD (NBC, Blue), Lawrence 
Tibbett; Wilfred Pelletier’s orchestra; John 
B. Kennedy. 

9:30 P.M.—CHEVROLET (Columbia), Isham 
Jones’ orchestra, TEXACO (NBC, Red), Ed 
Wynn, the Fire Chief; Graham McNamee; 


Eddie Duchin's music. 


WEDNESDAY, NOVEMBER 2! 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter, 

10:30 P.M.—CONTINENTAL OIL (NBC, Blue), 


Richman; Jack Denny's orchestra; 


Kennedy. 


Harry 
John B 


THURSDAY, NOVEMBER 22 


6:30 P.M.—-SHELL OIL (Columbia), Red 
Grange. 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—VPHILCO (Columbia), Boake Carter, 
9:30 P.M.—FORD (Columbia), Fred Waring’s 
Pennsylvanians 

FRIDAY, NOVEMBER 23 

6:30 P.M.—SHELL OIL (Columbia), Red 
Grange, 


Is State Laws 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter, 
8:00 P.M.—CITIES SERVICE (NBC, Red), 
Grantland Rice; Jessica Dragonette, soprano; 


Cities Service quartet; Rosario Bourdon’s 


orchestra 


SATURDAY, NOVEMBER 24 


6:30 P.M.—SHELL OIL (Columbia), Red 
Grange. 

9:00 P.M.—RCA (NBC, Blue), Frank Black's 
orchestra; John B. Kennedy. 

9:30 P.M.—STUDEBAKER (Columbia), Rich 
ard Himber’s Champions. 

10:00 P.M.—CARBORUNDUM (Columbia), 


D'Anna’s band. 


Eastern Tool Plants 
Busy on New Orders 


Bridgeport, Conn., Nov. 16.—The 
Bullard Co. here has _ received 
orders for machine tool equip- 
ment, chiefly for use in the auto- 
motive industry, which will keep 
the plant busy for several months, 
part of the time on a 24-hour 
shift basis. Most of the new 
orders came from the Middle 
West, according to Edward C. 
Bullard, vice-president and gen- 
eral manager. 


The Bassick Co. here, an affil- 
iate of Stewart-Warner-Alemite, 
has received substantial new or- 
ders for automotive equipment, 
according to H. G. Hook, assist- 
ant secretary and treasurer, who 
said that marked further im- 
provement is looked for immed- 
iately after the 1935 automobile 
shows. 
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at $6. 


Book was instantaneous. 


our effort to fill a long felt want. 
are arriving daily will soon exhaust the extra supply. 
this friendly warning so that none of our friends will be disappointed. 


As long as they last we will supply extra copies at $ 
or more copies at $1 each) post-paid. 
subscriber with one copy on request with a One Year’s 


s“<2celaimed 


by the entire Industry 


Dealers, Manufacturers and Job- 
bers are all loud in their praise of 


Automotive Daily News 


Review and Reference Book 
for the fall of 1934 


HE response to our first edition of the Review and Reference 
Every mail has brought us letters from 


dealers, manufacturers and every phase of the industry, commending 


Orders for extra copies which 


We are issuing 


$1.50 each (5 


Or will furnish each NEW 


Subscription 


The Supply of Extra Copies Will Soon be Exhausted---Order Yours Today! 


AUTOMOTIVE DAILY NEWS, Detroit, Mich. 


Kindly enter our order for 


1934 REVIEW & REFERENCE BOOK 


at $1.50 per copy (5 or more copies, $1 each) post-paid. 





copies of the 
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THe INQUIRING REPORTER 


ser 


Today’s Question 


Has the Code complicated your Fall cleanup operation? 


How successful have your cleanup campaigns been to date? 


- 





F. L. Mills, the F. L. Mills Co., Studebaker, Bridgeport, Conn.: 
“The code has interferred in our Fall clean-up activities to some 
extent, but not so much as to overbalance other code features which 
have benefited us. Our clean-up thus far has been fairly successful 
considering market conditions and our stock at the present time is 
not large enough to occasion any worry.” 

* * * 


G. M. Coach, Packard, Atlanta, Ga.: “The code is not affecting 
clean-up. Clean-up operations are about same as this time last 
year.” 

* co * 

R. D. McKay, Plymouth and Chrysler, Wichita, Kans.: We have 
completely cleaned out our Plymouths and we have only about 
enough of the higher priced cars to carry us through until the first 
of the year. The code has been entirely satisfactory with us and has 
resulted in cleaner competition.” 

* * * 

Horace Sanford, Randolph Cadillac Co., Cadillac - Oldsmobile, 
Bridgeport, Conn.: “So far as we can see the code has not blocked 
our clean-up in any way. We have been able to carry on this activity 
with less trouble than before due to the elimination of jockeying and 
horse trading. I would say that our clean-up this Fall has been 
very successful.” 

* ok 

Harvey Price, the Price Auto Service Co., Ford, Wichita, Kans.: 
“We have found the code to be of assistance in our sales and can 
find no objection to its provisions. No complications have arisen in 
our 1934 clean-up and we expect to close this year with colors 
flying high.” 


* 


* * * 


H. L. Mayfield, Atlanta Nash Co., Nash and LaFayette, Atlanta, 
Ga.: “The code has not complicated our clean-up operations which 
are much further along than at this time last year.” 

* % * 

A. T. Brothers, Automotive Twins, Inc., Ford, Bridgeport, Conn.: 
“The code has not bothered us at all with regard to cleaning up. 
Normal business demand has cleared up most of our stock anyway, 
and we have very few cars on hand now. In addition to getting rid 
of our new cars we have succeeded in moving used stock very 
briskly.” 





* 


* * ' 

B. E. Gridley of the Gridley Motor Co., Pontiac, Wichita, Kans.: 

“From the time we started our clean-up operations we have been 

very successful in sales. The code is a fine thing if it were 

properly enforced. We find it rather trying at times, however, be- 

cause of infringements by competitors. It should be more strictly 
enforced.” 


* * * 


A. D. Mitchell, Mitchell Motors, Oldsmobiles, Atlanta, Ga.: “The | 
code is not affecting clean-up one way or another. We have — 
e 


new cars left than at this time last year but more used cars. e 
believe some changes must be made in code as regards used cars. 


Coming Automotive Events 








14-18—Detroit, Mich. Society of Automotive 











1934 Engineers, Annual Mecting, Book-Cadil- 
NOVEMBER lac Hotel. 
16-Dec. 2—Paris, France. International Aero- | 44.19—Brooklyn, N. Y. Automobile Show. 
nautic Exposition. 14-19—Newark, N. J. Automobile Show. | 
19-23—Cleveland, Ohio. = National Standard | 14.19—Philadelphia, Pa, Philadelphia Assn., 
Parts Assn, Motor an an - Thirty-fourth Annual Automobile Show, 
Wholesalers Assn., Motor and Equip- Gascaatian thane 
ment Manufacturers Assn., Automotive . 
Service Industries Show. 19-24—Columbus, Ohio, Automobile Show. 
-23—Tulsa, Okla. Fourth Annual Road Oil | 19-25—Baltimore, Md. Automobile Trade Assn. 
oe Congress. of Maryland, Annual Automobile Show, 
Fifth Regiment Armory. 
DECEMBER 19-26—Pittsburgh, Pa, Automobile Show. 
3-8—New York. National Exposition of Power | 19.26—Boston, Mass. Boston Automobile Deal 
and Mechanical Engineering, Grand ers Assn., Annual Automobile Show, 
Central Palace, Mechanics Bldg. 
6-7—Washington, D. C. Highway Research | (9.26—Hartford, Conn, Hartford Auto Dealers 
Board. Fourteenth Annual Meeting, Assn., Annual Automobile Show, State 
National Academy of Science and Na- Armory. 
tional Research Council Bldg. 19-26—San Francisco, Calif. Motor Car Deal 
10—Western Motor Vehicle Conference. ers Assn. of San Francisco, Nineteenth 
Annual Pacific Automobile Show, Civic 
1935 Auditorium. 
JANUARY 20-26—Nashville, Tenn. National Automobile 
5-12—New York. Automobile Merchants Assn., Trades Assn. 
of New York, Inc., Automobile Show, | 2!-26—Rochester, N. Y. Annual Automobile 
Grand Central Palace. Show, Edgerton Park. 
$-13—Los Angeles Motor Car Dealers Assn., | 26-Feb. 2—Chicago, 1. Chicago Automobile 
Twenty-second Annual Automobile Show, Trade Assn., Automobile Show, Coli 
Temporary Auditorium. seum, 
6-12—Cincinnati, Ohio. Cincinnati Automo- 28—Springfield, Mass. Automobile Show 
bile Dealers Assn., Automobile Show. Municipal Auditorium ‘ 
7—New York. Society of Automotive En- | 29—Chicago, III. Automotive Parts and 
gineers, Annual Dinner. Equipment Manufacturers, Inc., Annual 
Meeting. 
12-19—Buffalo, WN. Y. Buffalo Automotive | leeting 
Trade Assn., Thirty-third Annual Au- 
tomobile Show, 106th Armory. FEBRUARY 
12-19—Cleveland, Ohio, Cleveland Automotive | 3-9—QOmaha, Neb. Automobile Show 
Trade Assn., Annual Automobile Show, 9-16—Kansas City, Mo. Kansas City Motor 
Public Auditorium. Car Dealers Assn., Annual Automobile 
15-16—Detroit, Mich. National Automotive | Show, American Royal Bldg. 
Dealers Asm., Annual Meeting. 10-23—Denver, Col. Denver Automobile Dealers | 
12-19—Detroit, Mich. Detroit Auto Show Assn., | Assn., Annual Automobile Show, Muni- | 
Annual Show, Convention Hall, cipal Auditorium. 
12-19—Milwaukee, Wis. Milwaukee Automotive | 23-27—Evansville, Ind. Automobile Show | 
Trades, Inc., Annual Automobile Show, | 
Milwaukee Auditorium | MARCH | 
vational Show | 
12-19-—Toronto, Ont. National fotor 10w of | a a a ee 
Canada, Automotive Bldg., Exhibition | . . 
Grounds Trade Assn., Northwest Automobile 
re , ot Bs Show, Minneapolis Auditorium, 
12-19—Washington, D. C. Washington Auto- | 
motive Trades Assn., Fifteenth Annual | 16-23—Mankato, Minn. Mankato Auto Dealers 
Automobile Show, Washington Audi | Assn., Annual Automobile Show, Ar 
mory. 


torium. 








| automatically convert their business 
| into a self-operating money making 
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National Business Index 


Improvement In 
Steel Operations 
Seen in Nov. 


Youngstown, O., Nov. 16.-—-The 
improvement, long predicted, and 
long hoped for, in the iron and 
steel industry has begun to ma- 
teralize. 

This was evident Monday in a 
survey of steel centers. Although 
the election results have not 
brought the anticipated increase 
in current demand, other factors 
contribute to the current belief 
among producers that November 
will net the heaviest tonnage since 
the first quarter. 

These factors include a more 
firm demand for foundry coke and 
pig iron, increasing strength in 
scrap iron and steadily mounting 
steel commitments from automo- 
bile manufacturers. Miscellaneous 
manufacturing orders also show 
strength. 

Stocks are depleted at present, 
it is reported, shipments are on 
the upgrade and material is go- 
ing directly into consumption. 
Leading automobile dealers are 
taking more pig iron for castings 
for new models and have placed 
many of their orders for first-half 
requirements. 

Steel production in the Youngs- 
town district probably will rise to 
about 30 per cent of capacity this 
week, preliminary operating 
schedules on Saturday indicated. 
Last week’s production remained 
at about 26 per cent. 

Increasing orders from automo- 
bile makers will bring better sheet 
mill operations, it is believed, in- 
creasing employment. Sales ex- 
ecutives expect further improve- 
ment from this source, during the 
rest of November, they said Mon- 





(Continuea jrom Luge +) 


dealers 100 per cent into honest 
business men. If he feels he is in a 
line of business that he cannot com- 
pete fairly and squarely he should 
get out of the business. 

You also publish a letter from 
Tom Poor of Neosho, Missouri, 
wherein he lists eight reasons why 
the Code is not to his liking. First, 
because it is not enforced. I am 
willing to grant the Code has not 
been enforced as it should have been, 
but it takes time to get any new law 
established and get it working. I 
wonder how much effort this dealer 
has put forth in assisting to enforce 
it. 

Second, because makes selling 
far more difficult, and third, be- 
cause the Public are opposed to it. 
On these two points I must take is- 
sue with this gentleman because if 
properly presented selling is made 


it 





easier and the public favors the 
Code. The great trouble is the ben- 
efits of the code to the consumer 


have not been properly presented. I 
have yet to find the first customer 
who was opposed to the code, who 
would give me 30 minutes of his 
time, that I have not sold him 100 
per cent on the fairness of our Code. 

Objection four, true value of used | 
cars not given, and fifth, code far 
too high in many cases as a percent- 
age. These are objections which 
many of the objectors have to offer. 
In one breath they complain because | 


the used car guide places a limit 
on the amount the dealer may allow 
for a used car and in the very next 
breath they squawk because Code 
prices are too high. 
Objections, six, seven and eight 


are more or less duplications of his 
previous objections. | 

Obviously there are too many deal- 
ers who feel that the code should 


business and this at no expense to 
the dealer. Our code was never in- 
tended to do this. This business 
still requires honest, economical busi- 


ness management to be _ profitable. 


There will still be plenty of dealers, | | 


principally chiselers, who will con- 
tinue to go broke. 

Unquestionably there are some 
features about our code which should 
and will be changed, but you must 





| remember, “Rome was not built in a 


Forster, Forster-Davis 
Buick-Oldsmobile, 


7. 


Corp, 


day”.—J. 
Motor 


| Tulsa, Okla. 









Shows Gain in October 





























The above chart shows the depth to which the summer slump carried 
business as a whole and the effects of the fall upturn now making 
itself felt. 


Detroit, Nov. 16.— During Oc- 
tober, the national index of busi- 
ness registered a one per cent ad- 
vance—the first upturn in several 
months, according to the monthly 
survey of conditions in 147 trad- 
ing centers conducted by Brooke, 
Smith & French, Inc., Detroit, 
national advertising agency. 

The general character of busi- 
ness activity followed that of 
September, in that gains were 
registered in those areas most 
directly affected by increased crop 
prices and administration meas- 
ures, the surveys show. Even 
though there were further slight 
declines in the major industrial 
centers, the total gains recorded 
during October were sufficient to 
overbalance the losses--and hence 
the gain in the national index 


“Other encouraging facto: 


were that the number of areas! 


closest toe nor, 
cent or less beiow their normal 
index) increased from 22 to 24, 


and the total number of areas 
showing greater or less improve- 
ment was 72, as against 66 for 
September,” the report stated. 
“Activity declined in 63 areas and 
remained unchanged in 12.” 


The greatest October gains were 
registered in the following trad- 
ing centers, indexes of which im- 
proved 5 per cent or more over 
September: Augusta, Ga.; Day- 
ton, O.; Evansville, Ind.; Fresno, 
Calif.; Hartford, Conn.; Knoxville, 
Tenn.; New Haven, Conn.; New 
Orleans, La.; Phoenix, Ariz.; Port- 
land, Me.; Providence, R. L; 
Pueblo, Colo.; Reading, Pa.; San 
Diego, Calif.; Shreveport, La.; 
South Bend, Ind.; Wheeling, W. 
Va., and Winston-Salem, N. C. 


Areas closest to business nor- 
malcy during October were: Al- 
bany, N. Y.; Atlanta, Ga.; Austin, 
Tex.; Bakersfield, Calif.; Bangor, 
Me.; Boise, Idaho; Charleston, W. 


| missing 
| brourht hy W. H. Rooker W 
1 + . 





Miss.; Jacksonville, Fla.; Miami, 
Fla.; Montgomery, Ala.; Norfolk, 
Va.; Portland, Ore.; Raleigh, N. 
C.; Reno, Nev.; Richmond, Va.; 
St. Paul, Minn. Terre Haute, Ind.; 
Winston-Salem, N. C., and Yakima, 
Wash. 


Kentucky Court Upholds 


State Truck Regulation 


Frankfort, Ky., Nov. 16.—The 
constitutionality of the state truck 
regulatory law as amended by the 
1934 General Assembly was up- 
held in an order handed down 
Nov. 9 by Judge H. Church Ford 
in Franklin Circuit Court dis- 
an injunction sguit 
R 
other: The su at- 

Defendants to the suit were the 
State Tax Commission and the 
Department of Motor Transporta- 
tion, of which Cliff Claypool is 
commissioner. Claypool said the 
suit was brought by the same 
parties who tried unsuccessfully 
to have the law invalidated only 
a short time ago. 


Olds Changes Personnel 


In Northwest District 


Minneapolis, Minn., Nov. 16.— 
J. J. Young, zone manager for 
Oldsmobile in the northwest, has 
announced a change in personnel. 

A. J. Mutschler, assistant to 
Young and an attache of the 
Minneapolis zone office for eight 
years, has been rewarded by ap- 
pointment as assistant to the 
zone manager in the Chicago di- 
vision. Fred C. Walzer, city sales 
manager for Oldsmobile, has been 
promoted to the position as as- 





Va.; Cheyenne, Wyo.; Columbia,| sistant zone manager to Mr. 
S. C.; Des Moines, Ia.; Jackson, | Young. 
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Appeac ing 


The Pep Boys PHILADELPHIA, PA. 





in a 


The Original 
3 Gups 


Manny, Moe & Jack 
* 
Hotel Statler 


CLEVELAND, OHIO 


Monday . . Tuesday 
and Wednesday .. 
Nov. 19, 20 and 21 
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ASI Show Predicts Record 


Attendance at Cleveland 


(Continued from Page 1) 


and show will be record-breaking 
despite depression conditions. He 
bases his prediction on early reg- 
istrations and an unusually large 
attendance of manufacturers who 


in the past few days have been 
placing exhibits and making 
everything ready for the show 
opening Monday. 

Approximately 340 exhibitors 


will be represented at this exposi- | 
tion compared with 290, the pre- | 


vious high total reported in At- 
lantic City in 1931. Here is real 
evidence of both interest and op- 
timism. 

Have Vast Market 

“The car driving public,” com- 
mented Chalfant today, “little 
realizes the enormous size of the 
automotive parts industry. It is 
a fact that the volume of business 
done annually by the people who 
supply the daily needs of the mo- 
torist is even greater than the 
gigantic volume done by the orig- 
inal manufacturers of our cars 
and trucks. 

“Interesting, too, is the fact 
that our members have fared re- 
markably well during the depres- 
sion years compared with those 
in a great majority of other in- 
dustries. People have dispensed 
with many luxuries and cut down 
on necessities, but the highways 
have remained crowded and cars 
won’t run without a_ certain 
amount of attention. 

“Our business reacted nicely to 
the first signs of improving con- 
ditions and reports to the N. S. 
P. A. headquarters office in De- 
troit indicate a general expectancy 
of continued substantial im- 
provement in our field in 1935.” 








| manufacturer 


The wholesaler of automotive 
parts today has a real problem to 
meet, however, according to lead- 
ing representatives of the indus- 
try, many of whom are here to 
participate in the program and 


NSPA 





O. M. Anderson, President 


in the dis- 
be held 


take an active part 
cussions which will 
many a hotel room. 

The wholesaler finds that his 
gross margins are being sliced 
thinner and thinner, partly be- 


| because of the downward pressure 


on partly because the 


is facing rising 


prices, 


By Chris 


Sinsabaugh 





(Continued from Page 1) 


one stone, for by a happenstance 


this red letter event clicked with | 
| doings of Wednesday when Presi- 
| dent K. T. Keller and other brass 


the company’s 23rd anniversary. 
So the dual celebration at Flint 
was in the nature of a birthday 
party. 

Which of course meant a cake, 
and what a cake! Seven feet high 
and 10 layers, each representing 
1,000,000 Chevs, and 23 candles, 
one for each year in Chevrolet 
history. Vital statistics show it 
took 3,600 eggs, 500 pounds of 
sugar and 300 pounds of flour to 
make it, and six Book-Cadillac 
pastry cooks labored 30 hours be- 
fore the job came off the assembly 
line. 

* 

PART OF the ceremonies at 
Flint was the voice of the his- 
torian, and what Marvin Coyle 
did not tell us about Chevrolet's 
past wasn’t worth knowing. But 
happier selection for this job than 
the president of the company 
could not have been made, for 
this same Coyle has been with 
Chevrolet, man and boy, in the 
period in which 9,882,856 of the 
10,000,000 were built. 

I’m a nut when it comes to 
raking over the leaves of the 
past, so the old memory was prop- 
erly titillated by the telling of the 
tale. According to Coyle, Chev- 
rolet built sixes from the start in 
1911 to 1914, when the four came 
in and lasted to 1928 when they 
went back to the six, that Fall 
output for 1929 reaching 1,328,603. 

” + * 


* + 


IT TOOK Chevrolet 11 years to 
build the first million and only 
12 years to make the next nine, 
and it was with pride that His- 
torian Coyle told us that, accord- 
ing to registration figures, ap- 
proximately 5,000,000 Chevrolets— 
50 per cent of the total output in 
the company’s history—are li- 
censed and in operation today. 
Proving that those Chevrolets 
come of a long-lived family. 

* * * 

THERE SEEMS to be 
circles around several of the dates 
on this week’s calendar. Not only 
Chevrolet but Dodge also figured 











troit regional manager, presented | 
to Ralston a fine double-barreled | 

| shot gun, given by the field men, | 
red | 


to wisecrack thusly: 


fire the gun, not us.’ 


in the anniversarying. Dodge now 
can count up to 20, following the 


hats of the company sat around 
the luncheon table at the factory, 
to celebrate the fact that 20 
years ago that day the first Dodge 
came off the assembly line. 

Dodge chronology as recited by 
President Keller tells of there be- 
ing only 4000 factory workers on 
the 1914 payroll and that during 
the peak period of this year this 
employment jumped to 29,108. 
Talking in millions, Keller said 
the first Dodge million was com- 
pleted in December, 1923; the sec- 
ond million four years later, and 
that the third million milestone 
ought to be passed within a few 
months. 

* * * 

FOUNDED by two brothers, 
Horace and John Dodge, the com- 
pany was away to a flying start 
that soon gave it high position in 
the industry. Horace and John 
died and on July 30, 1928, Walter 
P. Chrysler completed the pur- 
chase of the company, making it 
a unit of the Chrysler Corp., in- 


stalling K. T. Keller as head of | 
One doesn’t have to rack | 
his brains as to what Keller has| 


Dodge. 


done with Dodge since becoming 
the high command, for today it 


is the company’s boast that it is | 
fourth-largest pro- | 


the world’s 
ducer of passenger automobiles | 


and the third-largest builder of | 


commercial cars and trucks. 
* * * 

OLDSMOBILE field men were | 
in Lansing this week, taken be-| 
hind the scenes to look over the | 
new stuff, which gave them a) 
chance to show their appreciation | 
of the leadership displayed by | 
Dave Ralston, sales manager, in | 
his first year on the job. At the| 
usual banquet H. J. Cupper, De- | 


which gave him the opportunity | 


“If you want to do any firing, | 


in, 









Roa 


costs and partly because of such | 
things as chain store and peddler | 
competition. At this convention | 
all indications are that the parts | 
jobber is out to combat this situa- 
tion. | 


A possible “out” for the whole- 
saler is seen in the probability | 
that he will go after a larger | 
share of the retailer’s business. | 
He can only do this by maintain- | 
ing the usual trade discounts to | 
retailers amounting to around 25 
or 30 per cent, thus protecting the 
repairman on whom he is depend- 
ent for his bread and butter. 
Even those who are eying retail 
| business most jealously declare 
they cannot do so on a price com- 
petition basis. 


Shall Jobbers Retail? 


At any event, whether for good 
or for bad, program subjects and | 
hotel discussions make no secret 
|of the growing urge of the job- 
bers to go into retailing them- 
selves in order to compete with 
| manufacturers and dealers, espe- 
| cially as they become more and 
| more convinced of the manufact- 
| urer’s intention to back up the 

| dealer and help him to obtain the 
| parts business which heretofore 


| has gone for the most part 
| through the wholesaler. 
Oscar M. Anderson, of the 


| Northern Automotive Supply Co., 
| Bay City, Mich., president of the 
| NSPA, in his address Friday 
morning, pointed out that there 
| has been-a substantial increase 
{in the association’s membership 
during the past year despite un- 
favorable conditions. He attri- 
buted this in part to the real work 


MEMA 


| 
| 
| 
| 


| 





| 





M. T. Rogers, President 


that the association has been do- 
ing and in part to the fine co- 
operative efforts of the manu- 
facturers and their jobber cus- | 
tomers. The manufacturers, after | 
all, he declared, are recognizing | 
that their success depends upon | 
the success of their jobber cus- 
tomers. 


NSPA Strong 


H. N. Nigg, Wholesalers’ secre- | 
tary, NSPA, reported that the as- | 
sociation’s finances are in a very | 
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E. T. Satchell, President 


healthy condition with the year’s 
figures written in black. 

H. W. Knapp, of the McQuay- 
Norris Mfg. Co., St. Louis, Mo., 
speaking at the Friday afternoon 
session of the Manufacturers Di- 
visional meeting, key-noted the 
thought that manufacturers are 


in the matter of providing ideas 
and materials to assist whole- 
salers in the promotion of their 
merchandise. In manufacturers’ 
discussions this matter is to have 
much attention during the con- 
vention. 
Fair Competition 

Manufacturers, it also is under- 

stood, intend to emphasize the 


| necessity of maintaining their usual 


| high standards in the face of 
| competition which in itself pre- 
| sents a strong argument for low- 


er standards and reduced prices. 


An outstanding feature of the 
convention this year will be an 
engine reconditioning demon- 
stration in the Show Boat room 
of the Hollenden Hotel. Here on 
Sunday from 10:00 a. m. to 4:00 
p. m. in what ordinarily is a 


‘flashy night club an automotive 


wholesaler’s machine shop will be 
in operation. Its sole purpose will 
be to show wholesalers the best 
conditioning engines. 
it will 


| be shown, dealers and repair men | 
may take a disabled or inefficient | 
| engine out of an owner’s car, re- 


place-it with another, and recon- 
dition the old motor 


without 


tying up the owner’s car for sev- 
eral days. Moreover, in this way 
the reconditioning can be done 
in dull periods. 


In this demonstration the asso- 
ciation is attempting to show its 
members how they may compete 
with the motor car manufacturer 
who already is providing an en- 
gine exchange service. It may 
be significant, also, that the asso- 
ciation back in 1925 and 1926 ac- 
tively sponsored the _ establish- 
ment of machine shops in job- 
bers’ shops, so that today the 
idea is being carried forward still 
farther. The machine shop now 





|\“As I See IT.” 


| A. E. Pouliot, 





'and most efficient method of re- | 
Through | 


| 
| 
| 


is recognized as the biggest sin- 
gle factor in building up the job- 
bers’ sales of parts and associa- 
tion members have come quite 
generally to operate well 
equipped shops, while indepen- 
dents have lagged behind in this 
development. 


Code Holds Stage 


NSPA meetings will be brought 
to a close Saturday afternoon 
with the election of new officers 
and directors. 

One of the most vital subjects 
coming before the annual con- 
vention of the National Standard 
Parts Assn. here is the matter 
of the Wholesalers Code and the 
relation of its provisions to other 
codes under which competitors of 
the automotive parts handlers are 


recognizing their responsibilities | sa “teat tt 


R. G. Patterson, 
the Wholesalers’ National Code 
Authority, Indianapolis, Ind., 
spoke Friday evening on the code 
F. G. Stewart, 
executive secretary of the Code 


chairman of 


|for the Wholesalers’ Automotive 
| Trade, Washington, D. C., 


spoke 
at the same session on “The In- 
side Story on the Wholesalers’ 
Code.” 

E. B. Conn, Central Electric 
Co., Hattiesburg, Miss., V. C. An- 
derson, Motor & Axle Parts Serv- 
ice, Chicago, J. P. Muller, Fort 
Worth Wheel & Rim Co., Fort 
Worth, Texas, and G. F. Morris- 
sey, Northwest Bearing & Parts 
Co., Seattle, Wash., participated 
in a discussion of “What Our 
Code Has Meant to Me.” This 
was followed by an open forum. 
of the National 
Bushing & Parts Co., Minneapolis, 
Minn., presided at this session. 


Bohn Office Moves 


Detroit, Nov. 16.—Bohn Alumi- 
num & Brass Corp. are removing 
their general and executive offices 
from their present location at the 
No. 1 plant, 2512 East Grand blvd., 
to the Lafayette bldg. Offices in 
the new location will be open Mon- 
day, Nov. 19. 
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Cumulative Commercial Car Registrations, 24 States, October 1934-1933 


except for New Jersey, which are supplied by New Jersey Motor List Co., and Metropolitan New York by Sherlock & Arnold. 






Figures supplied by R. L. Polk & Co., 
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New Commercial Car Registrations, Nine Months, by Makes, 1934-1933 
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‘331 104) 113) 66 10191| 363) 1936] 99] 6080] 583] 102] 2482) 149 | 278] 7| 65) 184] | 417] 19 316] 23254 
July '34[ 17; 99) 147/11) 14704) 457| 4224/ 182) 12492/ 951) 44) 2548! 202| 16/ 416| 17| 67| 156| 67, 352) 321] 37490 
‘33— 691) =(137| 107 14613} 440] 2582} 171) 7058} 757) 160] 3007| 217| | 381/ 18] 74) 198 _| 143) 28) +460] 30642 
August 341 6| 61| 107; 11] 15790] 508] 4754| 162] 14055| 1033| 41] 2809| 143 15) 439! 15; 56| 138 = 296| 7| 292] 40790 
‘331 127] 127] 82 | 11455| 432| 4563] 134] 6840| 667| 133] 2981| 143) | 351; —8| 106) 214) — 108) 13) +320] 28799 
September "347 5; 118) 74) 12) 15159| 420| 4086| 158| 12250| 1240) a 2538| 103 9| 369) 3} 31) 153; 62 199 1; 196 37225 
33] 105! 105) 108] —_| 14026) 473) 4316] 134] 7088) 592] 111] 3137) 135 | 281 9} 70) 166) | 83! 11] 324] 31269 
~ 9 Months Total 34] 400| 808 946/ 108/122579| 4235/35059| 1473|100300| 7703, 474|23183| 1470! 97, 3922; 91, 602| 1229) 382 3139 21 2038] 310259 
331 832) 797, 675) | 80511! 3026116796) 943) 45243] 4823) 956/19401/ 1129] | 2217) 81) 517) 1534) | 1061) 206] 2792] 183540 
9 months plus 24 341 408 828 959) 1131129387) 441436907, 1542105770, 8097 487\24363| 1487, 99 4032 98 608 1298 400 3218) 21! 21491 326685 
states for October °331 882’ 818 683 84978 3188 18507) 1010 47997 5041) 99120500) 1187 2305 86) 519) 1585 1108 207) 29151) 194507 
and the interior of certain build- Massachusetts Vehicles totaled $8,359,067.89, against $4,- Graham Oct. Shipments 


Durant Lansing 
Plant Under Repair 
Lansing, Nov. 16.—Possible use 
of the Durant plant for some type 
of manufacturing is indicated 
here in extensive repairs now be- 
ing made to the buildings and 
properties by the Houdaille-Her- 


ings are being completely painted. 


| Although no definite announce- | 
ment has come from either of the | 
companies regarding plans, Lans- | 
ing citizenry has been stirred by | 
Don Devor, general| twice as much in taxes to the, 


the news. 


Outpay Rails in Taxes 
Washington, Nov. 16.—Commer- 
cial motor vehicles in Massachu- | 
setts, in 1932, paid more than! 


manager of one of the Houdaille- | Commonwealth as did the rail- 


Hershey plants in Detroit, 


has/ yoads, according to figures filed 


0+2,138.29 paid in property taxes 
by the Boston & Albany, the New 
Haven and the Boston & Maine} 


| railroads, the figures show. 


There were 103,551 trucks reg- | 
istered in Massachusetts in 1932. | 
Estimating one driver per vehicle | 
and a weekly wage of $15, it is 
calculated that owners and oper- | 


Gain 17% over 1933 
Detroit, Nov. 16.--October ship- 
ments of the Graham-Paige Mo- 
tors-Corp. showed an increase of 
17*%2 per cent over October of last 
year, it was announced here to- 
day. 


shey Corp. and Borg-Warner| been a frequent visitor to Lans- | ; ; ; : : . 

Corp., joint owners. Railroad sid-| ing, adding strength to the re-| ree with the American ‘sructing | —_ of trucks pan eee | For the first 10 months of the 

ings leading into the plant] port. Devor formerly was with | oh el ed +n a e. | Current year, the company’s ship- 
Excise taxes, gasoline taxes and | the other hand, e ree raul | 


grounds are being repaired, new 
steel supports are being put into 
buildings, roofs are under repair 


the Olds Motor Works during the 


Edward VerLinden administra-! registration fees of commercial | 


tion. 





motor 


vehicles in that year! 


| roads 





had 40,077 employes to} 
whom they paid $60,230,530.37 in| 
wages and salaries. 





ments gained 47.1 per cent over 
the corresponding period of 1933, 
it was said. 











sell at $350. 


—<this was 
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1925 
Seventh annual Automotive Equip- 
ment Assn. show opens in Coliseum, 
Chicago . . . October production 
reaches new high record of 454,327 
.. . Third quarter earnings of Mack | Buick 
Truck equal to $6.86 per share... 


| 
3,500,000 . . 


care Co. announces new J. B 
model “Ninety,” listing from $5,500|*.- 0 oe 
to $7,500 . . . GM October sales to| op. si. - an” 


ADN survey shows dealers prefer 
one-third of new car price as down 
payment, with balance in 12 months. 


1926 Pierce-Arrow 


Meter head, named new president of | gain. 


Cleveland ... 


Eccleston, 


Lamot duPont, 


offers 


at Drake hotel in Chicago .. . 
Barry chosen head of National Tire 
Dealers Assn. 
1931 

decides on Nov. 14 ¢ 
sentation date of “Wizard Control” 
former sales| Ralston, vice- 
meesoee aia —— aa dies|' president and 
5 in Pontiac, Mich. . . . October sales neral sales 
dealers set new record of 96,000... reach 110,000; production at 86,238 Sone 7 
. API convenes in Chicago... 
chairman of GM 
Board, says slump is nearly over... 
oa , f two new 12’s 
Velie has new six cylinder sedan,! and a new eight .. . Steel operations | 


at $1,045 ... E. V. Hennecke, Moto-| in Youngstown, O., district, 


Automotive Equipment Assn... . 1932 
Studebaker concentrating on plans Dealer stocks about 
for debut of Erskine six .. . State| est point of year... 


dividend on common stock. 


2,000,000th Dodge comes off the} 1933 at reduced price. 


line in the 18th year . . . Represen- 
tatives of 49 foreign countries ex- | 
hibit at AEA show in Chicago. . .| 
Star October shipments from Eliza- 
beth, N. J., plant highest October in 
company’s history . . . Automobile 
industry leaders charge three per 
cent war excise tax is discrimina- 
tory ...C. W. Nash, Nash Motors 
head, returns from European trip 
. . . General Motors has first radio 
broadcast. 


i 1928 


Wagner dies 


with chassis 


|down due 
may delay 
| models. 





GM cuts $68,597,977 melon with 
stockholders ...ADN drive urges 


“Pay Your Rent With Accessories” 
. .. B. A. McDonald, new president 
of Advertisers, Inc., Detroit . . 
Elear announces new “75” line, 
“Powered by Lycoming,” at $995... 
Ford production reaches daily total 
of 6,000 units . . . De Soto produces 
9,562 cars in October ...W. J. Mor- 
gan sees car dealer as logical air- STATES 
plane outlet . . . Detroit automotive 

plants’ order for raw materials “un- 

usually heavy”. 


quarter reaches $408,327,555 .. .| October 
J. M. McComb, Crucible Steel Co., | - - 
New York, elected president of Mo- | California 
tor and Equipment Assn. ... Oc- | 

tober production in U. S. and Can-| Idaho 

ada estimated at 400,000; ten months | 

at 5,271,324 .. . Ford cut in car} 

prices seen as forerunner of new| Kansas 
~~ . . Annual NSPA show opens | 

in Detroit; expect 7,000 visitors ... 

Thompson Motor Corp. plans “Little- | Maryland 


— — 





Missouri 
Pioneer | Pennsylvania 
in the Rhode Island 
Development | 
on de | Vermont 


Newest Type | Virginia 
Connecting Rod | 
| 


October 





a 44ND mia 
MSU ea LL ih 


EXIBLE 


HIN WALL 





CLEVELAND . . . RB 





Originators of THIN WALL Bearings | 









25 states for 





United States 





1933 

Six weeks strike of tool and die 
men in Detroit ended ... 
West Coast... 
White truck enters low price field | 


$1,085 


months production hit 1,850,000; 
October at 120,000... 


labor = diffi 


presentation of 


155,000, low- 
) , Ford Co. de- 
regulation of motor coach lines ad-| nies reports of planned concentra- 
vocated by Wisconsin Motor Coach| tion of assembly plants in seaboard 
Assn. . . . Chevrolet plans six new| cities .. . New Dodge six is revealed | 
parts storage depots throughout the}... Representatives of 1,000 truckers | 
U. S....GM declares extra $4.00| to meet in Washington, Nov. 17-18 | 
to form American Trucking 
1927 . .. Chevrolet promises bigger six in | 


F 


Nash 


sing, has been 


and accessories 
merchandising 
|manager, ac- 
|cording to an- 
|nouncement to- 
day from D. E. 


M. J. 


As pre- 


manager. Lou- 
don has had a 


tory at Lansing. 


Assn. 


red J.| of sales. 


W. H. Loudon 


of Ex-Cell-O products. 





| Olds Appoints Loudon 


Parts Sales Manager 
| Lansing, Mich., Nov. 16.—W. H. 
Loudon, for the past year a cen- 
tral office sales executive for the 





wide experience in the automo- 
tive industry, having served for 
some years in the field organiza- 
show | tion as zone manager in addition 
to home office executive posi- 
tions. He will make his head- 
quarters at the Oldsmobile fac- 


Moore Promoted 
Canton, O., Nov. 16—wWhitley B. 
Moore has been promoted to the po- 
sition of general manager of the 
industrial sales division at the Tim- 
ken Roller Bearing Co. 
L. M. Klinedinst, who was recently 
advanced to vice-president in charge 


He succeeds 


Langston Named 
. Ten Cleveland, O., Nov. 16—Ex-Cell-O 
Aircraft & Tool Corp. recently ap- 
shut- | pointed Sidney Langston as _ repre- 
culties | sentative in charge of the Cleveland 

1934 | territory, to handle the complete line 


du Pont Publishes New 
Zine Plating Manual 


Wilmington, Del., Nov. 16.—Val- 
nical information on 
is made 


uable tech 
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, , | 
mac” car, on 85-inch wheelbase, to | 


1930 
Expect 1930 production to reach 
. Chevrolet line of cars 
for 1931 announced in Detroit; 109- 
inch wheelbase; priced at $475 .. .| 
open joint show in|Olds Motor 
A. P. Sloan jr., tells| Works at Lan- 
GM stockholders the corporation has 
not reduced salaries or wages .. -|appointed parts 
Annual automobile salon in progress 


zinc-mercury plating 


available in a new and enlarged 
edition of the “Operating Manual 
for Plating with Duozinc,” which 
has just been published by R. & 
H. chemicals department of E. 
I. du Pont de Nemours & Co. 


higher than in 
period of 1933, 


from $6,842,224 
three quarters 
430 this year. 





Canadian 9 Mos. Exports 


Up 136% to $16,201,430 | 


Washington, Nov. 16.—Canadian 
exports of motor vehicles and 
parts during the first nine months 
of this year were 136 per cent 





the corresponding 
according to De- 


partment of Commerce figures 
just made public. The actual 
comparison shows a gain in value 


during the first 
of 1933 to $16,201,- 


The data given in the manual Passenger car exports more 


Duozinc pl 


analyzing 


the deposit, 


cover in general all phases of 
ating, including pre- 
paring the material for plating, 
making up the solution, operation, 
the solution, 
and other details. 


than doubled during the interval, 
comparing 11,130 units for the 
January-September period of 1933 
to 27,142 units this year. Trucks 


testing | shipped to foreign markets were 


3,030 last. 


Detroit, Nov. 16.—Louvres located! recession from 
under the front fenders of the new | as compared wi 


partment. 


underneath 


Steel Plant Busy 

O., Nov. 16.—Capacity 
operations are in force at the York 
plant of the Wheeling Steel Corp., 
with 2,500 men working in 24 mills, 
he company announced 


Yorkville, 


officials of t 
this week. 


model Packard cars do the major 
part of ventilating the engine com- 
Heat from the motor 
passes out through these 
and, traveling down along the under- 
side of the fender, is carried away 


the car. 


louvres 





tember decline, 
2,532 units valu 


shipments had 


10,013 units this year as against 


* Foreign shipments during Sep- 
Packard Louvres ember, hewere 


r, showed a slight 
August, $1,611,963 
th $1,660,399. This 


year’s September record, however, 
compared favorably with that of 
September, 1933 when the value 
of shipments of cars, trucks and 
parts aggregated only $1,034,854. 

Passenger cars accounted for 
the largest portion of the Sep- 


decreasing from 
ed at $1,093,709 in 


August to 2,285 with a value of 
$1,008,709 in September. Truck 


approximately the 


same value being $367,989 in 
August and $365,750 in September. 








CUMULATIVE NEW PASSENGER CAR REGIS 


Thes 
News immediately upon release twice weekly 


on Chrysler 


CHRYSLER GROUP 


e cumulative figures, showing the 






| 


> | 
~ 
° 

+ | 


FORD GROUP 


Figures supplied by R. L. Polk & 








° 
s 
° 
& 


number of new automobiles registered in each state during the preceding month are published in Automotive Daily 


(Co. with exception of New Jersey, supplied by New Jersey Motor List 
Co. and Metropolitan New York area which are compiled by Sherlock & Arnold. 


Cadillac 


m 
0 —— 
Chevrolet 





HUDSON GR’P 
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q 1355 
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Detroit, Nov. 16. 
tion record of the automobile in- 
dustry for the current year to 
date and for the last half of 1933 
has been one of the brightest 
spots 
ery, Roy D. Chapin, president of 
Hudson Motor Car Co., stated to- 
day. “The events which have 
taken place during the past 15 
months give clear evidence of the 
promising outlook for the indus- 
try as a whole when recovery is 
fully under way,” Chapin said. 
“While many industries are strug- 
gling to increase consumption, the 
production of automobiles this 
year will be the largest since 1930. 


“Of the passenger cars in the 
United States now in use 63.1 per 
cent are more than four years old, 
and 43.0 per cent more than five 
years old,” Chapin points out. 
“This is due to the fact that own- 
ers have been running their old 


cars longer because of the de-| 
As a result of this situ- | 


pression. 
ation, the automobile industry is 
now experiencing and _ looking 
forward to a further steady in- 
crease in replacement demand as 
business improves. 


in progress toward recov- | 


The produc- | 





“Production of 2,019,008 passen- | 
ger cars in the United States and | 


Canada during the first 
months of 1934 represents an in- 
crease of 41.9 per cent compared 
with an output of 1,422,946 cars 


TRATIONS 25 STATES OCTOBER 1934-1933 


have been printed. 


The complete cumulative figures 


States previously shown include Arizona, 
Carolina, 


nine | 


will appear 


| Co., 


1934. Production Record 
Highlight of Recovery 


for the corresponding period in 
1933. Total output for 1934 should 
approximate at least 2,250,000 pas- 
senger cars. This total, which 
would be the largest output for 
any year since 1930, would repre- 
sent an increase of 38 per cent 
compared with the 1933 output of 
1,627,367 cars, and a gain of 90 
per cent compared with the 1932 
output of 1,186,209 cars, the low 
year of the depression. 
“Production of Hudson Motors, 


including both Hudsons and} 
concludes, | 


Terraplanes,” Chapin 
“showed a larger percentage gain 
than the industry as a _ whole. 
Our production for the 


89.7 per cent from 39,691 cars in 
1933 to 75,274 this year. As a re- 
sult Hudson shipped 3.73 per cent 
of all cars produced, against 2.79 
per cent last year.” 


Rich Is Named 

Chicago, Nov. 16.—The Bird-Sykes 
Graham distributors in this 
territory, today announced through 
B. G. Sykes, president, the appoint- 
ment of Lester H. Rich as general 
sales manager. Rich, who formerly 
was associated with the company in 
the same capacity, will have super- 
vision over both new and used car 
retail sales. 
tinue as used car manager. 


until all 48 states 
Florida, Georgia 
West Virginia, 


each week, 
Arkansas, Delaware, 
South Dakota, Utah, 


nine | 
months ended Sept. 30 increased | 
| kesha company in establishing a 





W. T. Webb will con- | 


or completed United States 
Illinois, 
Wisconsin, 
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Horning, Waukesha Head| Ford to Resume 


Sails on European Trip 

Waukesha, Wis., Nov. 16. - a 
Among those on board the} 
U. S. S. Bremen when it sailed | 
Nov. 9, were H. | 
L. Horning,}| 
president of the 
Waukesha Mo- 
tor Co., and J. 
B. Fisher, chief | 
engineer. 

Horning and} 
Fisher are on a| 
six weeks trip to | 
Europe, where | 
they will confer | 
with many well 
known men in 
the internal 
combustion engine field and the 








H. L. Horning 


oil industry. Increased foreign 
enthusiasm and business condi- | 
tions have stimulated renewed 


interest on the part of the Wau- 


London office which matter will 
receive Horning’s attention while | 
in England. 





To Hold Show 

| Nashville, Tenn., Nov. 16.—Nash- 
ville Automobile Trades Assn., J.} 
| Fred Pilkerton, president, an-| 
nounces that the annual automobile 
show will be held Jan. 20-26, 1935. | 
The exhibit hall will be selected 
later. The show will be on a large 
seale. Committee on arrangements: | 
J. Fred Pilkerton; E. Gray Smith; | 
James S. Frazer, Frazer Motor Co.; | 
W. Haynie Gourley, Hull-Dobbs Co., 
and Warren C. Brown, of the Hip- 
podrome Motor Co. 





totals for the months 
Minnesota, Montana, North Carolina, 


and the District of Columbia. 


| Charlotte, 


' in 1935. 


North Dakota, 


Assembly Work 


In Two Branches 


Dearborn, Mich., Nov. 16.—Re- 
sumption of assembly operations 
at Ford Motor Co. branches at 
St. Louis, Mo., and Long Beach, 
California, is contemplated as 
part of the Ford ‘“million-car” 
production program for 1935, it 
was announced today at the 
company’s offices here. 

The two branch plants were 
closed down so far as assembly 
operations are concerned early in 
1933. 

Exact dates for resumption of 
operations at the two plants have 
not yet been determined, but 
assembly will be resumed in time 
to provide adequate output vol- 
ume in advance of the spring 
selling season, it was stated. 

In addition, Ford recently has 
reopened the sales branch at 
N. C., serving North 
South Carolina, and has 
opened a new sales branch at 
Green Island, N. Y., to serve 


and 





northeastern New York, Vermont | 
and western Massachusetts. 


Plan New Plant 


Cleveland, Nov. 16.—The Alum- 
inum Co. of America has awarded 
contracts for construction of a one- | 
story brick and steel foundry at 
2210 Harvard Ave. here. Plans pro- | 
vide for a building 85 by 100 feet in | 
size to be ready for occupancy early | 


South 
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Accessory Group is Highlight of Week’s Trades 


Parts Makers 
Have Enviable 
Profit Reports 
By C. J. ALEXANDER 


New York, Nov. 16.—Prominent 
in the trading on the New York 


Stock Exchange recently have 
been two groups of securities 


which seldom come to life at this 
time of year. They are the auto- 
mobile parts and _ accessories 
group and the building materials 
group. Prospects of expanding 
business in 1935 appear to be the 
underlying source of strength in 
each instance. 


The sudden spurt in the buying 
of parts and accessory shares may 
have received added impetus from 
the fact that the earnings of this 
group, as a whole, has been more 
favorable in 1934 than the profits 
of the car and truck companies 
when the entire group is consid- 
ered. On one day last week, the 
entire stock market took on the 
aspect of a trading post in the 
automotive shares, with such 
stocks as Briggs Mfg., Houdaille- 
Hershey, Electric Auto-Lite, Borg- 
Warner, Bendix and Murray get- 
ting the bulk of the attention. 


Briggs Is Active 


Briggs has been the most active 
stock of the New York Exchange 
on several recent days. General 
Motors and Chrysler, of course, 
usually are found among the most 
active stocks of the day, but for 
half of the 20 with the biggest 
turnover in a single day being au- 
tomotive issues, with the parts 
and accessories predominating, is 
an unusual experience. Briggs is 
among the select group of com- 
panies showing gains in earnings 
in the third quarter of this year 
over the like period of 1933. 


Trading in shares of the Stude- 
baker Corp. became active on 
publication of the news of the 
filing of the plan of reorganiza- 
tion in the courts. A strong syn- 
dicate will underwrite the plan 
which proposes to terminate the 
receivership of the company. 
There will be a big writedown of 
real estate, plants, machinery and 
other equipment. 


Motor Wheel Corp. 


For the first time since April, 
1931, the Motor Wheel Corp. is 
free of bank debts and it had on 
Sept. 30 a working capital of $2,- 
781,141, as against $2,211,587 a year 
ago. The company paid off in 
the third quarter bank loans of 
$450,000 and accounts payable 
were reduced during the period to 
$218,313 from $821,183, by or about 
$500,000. Motor Wheel had a small 
profit in the third quarter. 


Stockholders of record Nov. 20 
will be entitled to participate in 
a special meeting of the Kelly- 
Springfield Tire Co. called for 
Dec. 11 at the request of the pro- 
tective committee of stockholders 
Hearing on a petition for an 
equity receiver has been post- 
poned indefinitely through agree- 
ment by all parties concerned. 


Collins & Aikman Corp. has de- 
clared the regular quarterly di- 
vidend of $1.75 on its preferred 
stock, payable Dec. 1 to stockhold- 
ers of record Nov. 16. 

Weekly Price Averages 

Automotive Daily News stock 
price averages for the week ended 
Wednesday, Nov. 14, showed the 
following changes from the week 
preceding: 

ast This 
ae = k Change 
21.24 21.63 +-0.39 
10 car-truck companies 22.08 22.24 +-0.16 
10) parts-aecessories 18.50 20.30 +-1,80 
§ tire-rubbers 15.90 16.59 +0.69 

With several of the parts and 
accessory group making new 
highs for the year, this group 
again was the feature in the ad- 
vance of the price averages. The 
tire and rubber stocks continued 
to show some strength and the se- 
curities of the car and truck com- 
panies did slightly better than 
hold their own. 
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24 motors 
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Briggs and Stratton 
Report Net Profit 


Milwaukee, Nov. 16.—Net profit 
after all charges of $81,859, equal 
to 27 cents a share on the 300,000 
shares of common_ stock out- 
standing, is reported for the quar- 
ter ended Sept. 30 by Briggs & 
Stratton Corp. This compares 
with net income after all charges 
of $126,292, equal to 42 cents a 


share on outstanding stock re- 
ported for the similar quarter of 
1933. 


The decline in earnings as com- 
pared with 1933 is in common with 
reports being made by other large 
firms. Lower business activity and 
higher costs during the _ third 
quarter as compared with a year 


earlier were responsible for the 
showing, it is said. 
Dayton Rubber Co. Asks 


Delisting on Exchange 


Washington, Nov. 16.—The Se- 
curities and Exchange Commis- 
sion has directed that an order be 
entered withdrawing and striking 
from listing on the Chicago Stock 
Exchange the following securities 
of Dayton Rubber Mfg. Co.: 
49,082 shares Class A common 
stock, no par value; 15,590 shares 
preferred stock, $100 par value; 
20,906 shares priority common 
stock, no par value. 

The company requested the de- 
listing in connection with a re- 
organization in which four old 
classes of stock will be converted 
into two new classes for which 
the company states it intends to 
file registration statements. 


New Auburn Outlet 


Fort Smith, Ark., Nov. 15 (UTPS) 

The Bullington Motor Co., 22 
Towson Ave., has been appointed as 
distributor for Auburn cars in Fort 
smith and surrounding territory. 
The new representative will carry a 
complete line of 1935 Auburn six 
and straight-eight models. Several | 
models already are on display in the ! 
show rooms, and are the first 1935 
cars to be shown in this city. 


AUTOMOTIVE STOCK QUOTATIONS 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


Reorganization 


Plan Ready for 


(Continued from Page 1) 





New York, Nov. 
on the 


hour. 


gaining fractionally. 


16, 3 p.m.—Following the trend of stock 
New York Stock Exchange today automotive issues 
seandue. slightly in early trading and recovered in the last 
There was a demand for parts and accessory issues 
main‘aining the interest evident all week with many shares 


man Sachs & Co. and associates 
are underwriting the new cash 
requirements of the plan, which 
| is proposed to terminate the re- 
ceivership under which the com- 
pany has been operating since 
| March 1933. 

The addition of the new funds 
is expected to result in net cur- 
rent assets for the reorganized 








Indicated Nets of Parts 


Makers Over 3-Yr. Avg. 


A substan-| fourth quarter will show a further 
decline from earlier periods of the | 
year and it is questionable that a | 
avoided for the 


is indicated by the nine months’ | dustry as a whole during these 





New York, Nov. 16. 
tial increase in the total net in- 
come for 1934 of the automobile | 
accessory and equipment industry | loss can be 


statements of the first 21 prom-| months. 


company in excess of $10,000,000. 
Real estate, plants, machinery 
and equipment will be written 
down from $49,426,822 to $15,423,- 
325, the figure at which they will 
be considered in the new balance 
sheet. 


Outline Plan 
The reorganization will be re- 
quested under the provisions of 
in-| Section 77B, the new Federal 
| corporate reorganization act, and 
involves the setting up of a new 
corporation which will issue new 


inent companies in the field to! The following table compares | ~" Fr ee ue 
rupert for ‘the period. the earnings results of the 19 See oa of $6,867,698 
This forecast holds despite a| companies for the first nine| © ‘en-year 6 per cent debentures 


sharp reversal of earnings trend 
in the industry during the third 


dollars: 


quarter, when combined profits of 

the 21 companies dropped 46 per | 

cent below the total in the COM |p naix 
parable period of last year, after) joann aiuminum 
showing wide gains over 1933 dur-| borg Warne: 


ing the first half of the year. | Briges Mfg 


. | Briggs, Stratton 
For the first nine months of the Rudd. Mie 


years, aggregate net profits of the | uaa wheel .... 
21 concerns were $20,740,000 com- | Clark Equip 
pared with $6,768,000 in the like | Baton = 
period of 1933. The group includes ot ag 

the leading independent com-} (oi. tayes 
panies in the field with the ex-/| \idland Steel 
ception of Electric Auto-Lite, ae —. 


Murray Corp. and Spicer Mfg., 
which have not yet reported for 
the third quarter. 
In line with the usual area Thompson Prod. 

ullness in the automobile indus-'! !- oung 
= during the fall. original equip- | *Net Loss. 
ment operations of the parts and 
accessory manufacturers in the 


Mullins Mfg. .....-- 
Stewart Warner .. 
Timken Roll, Bear... 
| Trico Prods, 





taxes. 


serves of 310,000. 


TOS 


1934 


$1,742 


2 
566 
2,999 
1,453 
472 
719 


months of 1934 and 1933 and for 
the full year 1933, in thousands of 


Os. 
1933 
$1,096 
1.159 
YS 
R91 
188 


one 


“235 
t665 
169 
313 
"157 
"1,058 
1,624 
930 
280 
423 


*+Before special re- 
tBefore federal 
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and 2,138,299 shares of common 
stock. This number of shares is 
approximately 325,000 less than 


year} included in the old corporate 
1933 | structure. 

ae The basis for exchange of ex- 
1.204 | isting securities and claims for 
1.591 | the new securities is understood 
252 tc be as follows: 

“11 | . Holders of the $14,861,050 of 
‘os | Studebaker 6 per cent Gold 
360 | Notes; of the $3,628,448 of bank 

**288|) debt; and of the approximately 
‘}}; | $1,656,971 of merchandise and 


673 | Miscellaneous debt will be enti- 
“216 | tled to receive for each $100 of 


-ba3 | Such debt and accrued interest 


“1.791 | 2.64 shares of the White Motor 
yt Co. common stock and four 


i174 | Shares of the common stock of 
418| the new Studebaker Corp. 


Method of Exchange 

Holders of Studebaker pre- 
ferred stock will get 1% shares 
of the common stock of the new 
corporation for each share of old 
preferred stock; and in addition 
will be given the right to sub- 
scribe in respect of each share of 
old preferred for a combination 
consisting of $15 of debentures 
and 2 2/9 shares of the new com- 
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Grand Job 


“Congratulations on your 
Review and Reference 
Book. It it a grand job!”— 
Paul W. Garrett, Director of 
Public Relations, General 
Motors Corp., Detroit, 


* * * 


Earned Praise 


“You certainly deserve 
congratulations on the com- 
pleteness of your Review 
and Reference Number.”— 
Harry Dole, Western Adv. 
Mer., Time Magazine, De- 


troit. 
° * ” 


Valuable Work 


“The Review and Refer- 
ence Number of ADN is a 
valuable work. It will be 
‘thumbed’ plenty by all who 
get their hands on a copy. 
A couple of pat, pats to 
you!”—John B. Gaughen, 
Capper Publications, De- 


troit. 
* * * 


Powerful Job 
(TELEGRAM) 

“Just saw Reference Book 
issue of ADN. Congratula- 
tions on powerful job. It 
would have been a mistake 
for us not to have been in 
this issue.”— Nels Perry, 
Liberty Magazine, N. Y. 


* x . 


A **Peach’’ 


“T want to congratulate 
you on the ‘Review and 
Reference’. It certainly is a 
peach and will be very 
handy for ready refer- 
ences.” — Pat O’Dea, Gra- 
ham-Paige Co. of Michigan, 
Detroit. 


* * * 


Excellent Book 


“Let me congratulate you 
on your excellent R. & R. 
Number which I received 
recently and which we have 
filed away for future ref- 
ence.”—Irving W. Ingalls, 
Advertising Manager, 
American Agriculturist. 


* * * 


Most Valuable 


“T have just received the 
Review and Reference 
Book, and consider it the 
most valuable publication 
ever gotten out for the au- 
tomobile industry in gen- 
eral.”—L. R. Colburn, Sales 
Manager, Packard Wash- 
ington Motor Car Co,, 
Washington, D. C. 


* ~ * 


Useful Data 


“Congratulations on your 
wonderful Review and Ref- 
erence Book. It certainly 
contains a great amount of 
useful information, and I 
am sure that every one who 
gets one will feel indebted 
to you."—Wm. R. Butler, 
Manager, Automotive Dept., 
N. Y. Herald Tribune, N. Y. 


* * * 


Constructive 


(TELEGRAM) 

“Congratulations on the 
issuance of your most inter- 
esting and informative Re- 
view and Reference Book 
which contains so much 
constructive educational 
data.” — John E. Raine, 
Manager, Automobile Trade 
Association of Maryland. 


Great Aid 


“In this morning’s mail, 
we received your October 
edition of the Review and 
Reference Book. 

“This is indeed a great 
aid to us and we want to 
compliment you on same 
and tell you how much we 
appreciate it.”—W. L. Hugh- 
son, Wm. L. Hughson Co. 
(Ford Distributors), San 
Francisco and Los Angeles, 
Cal. 


+ * 


* 
Worth While 

“I have looked over the 
‘Review and Reference 
Book’. 

“This is a nice piece of 
work and I congratulate 
you on getting out this kind 
of a book. 

“It is well worth while as 
a reference book and will be 
kept on my desk for that 
purpose.” — J. C. Chick, 
General Sales Manager, 
Cadillac Motor Car Co. 


- ° * 

Splendid 

“Your Review and Ref- 
erence Number has just ar- 
rived. To say that you have 
done a grand job is putting 
it too mildly. It is with 
great confidence that I pre- 
dict that this special issue 
will prove of great value to 
the industry in the next 
half year. May I congratu- 
late you on the splendid 
work you have done.”—W. 
H. Mason, D. P. Brother & 
Co., Detroit. 
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- - - We Take a Bow! 


Our first Review and Reference book brings forth an immediate shower 
of compliments and comments from all sections of the industry we serve 


Wants More 


“Your R. & R. Book cer- 
tainly contains a great deal 
of interesting and valuable 
information. We are inter- 
ested in securing an addi- 
tional copy and if possible, 
would appreciate your send- 
ing us one by return mail.” 
—G. L. Christianson, Rock 
Ford Drilling Machine Co., 
Rockford, Il. 


* * * 


Finest Ever 


“We want to express our 
appreciation for the ‘Re- 
view’ which we _ received 
from you yesterday. 

“It is without doubt the 
finest publication of its 
nature that we have ever 
seen and it is apparent that 
there was a_ tremendous 
amount of work involved in 
the compilation.” — G. E. 
Patterson, Peterson & 
Schmidt, Inc. (Dodge-Plym- 
outh), Woodhaven, N. Y. 


* x * 


Highest Praise 

“It was mightly nice to 
receive a copy of your Re- 
view and Reference Book 
and I want to congratulate 
you in the highest terms; 
I have some appreciation 
of the magnitude of the job. 
From where I sit it seems 
to me you did it very 
thoroughly. The automotive 
industry should be more 
than grateful to your or- 
ganization.” — Dick Cohn, 
Directory Publisher, Detroit. 


Wide Welcome 


“You and your associates 
deserve a lot of credit for 
the very interesting and 
valuable edition of your an- 
nual Review and Reference 
Book. 

“It represents a tremend- 
ous amount of painstaking 
work and the compilation 
of data is published in such 
an attractive and =  con- 
venient form that I am sure 
it will be welcomed by 
everyone in the industry.”— 
Edw. R. Grace, Pres. Grace 
& Holliday, Detroit. 

+ ” ™ 


Best Yet 


“I don’t know of any bet- 
ter way of keeping abreast 
of the times than by read- 
ing the Automotive Daily 
News. 

“I have been a subscriber 
from the very beginning, as 
the information you give is 
generally in advance of 
other mediums and I have 
come to rely upon it. 

“Your latest accomplish- 
ment, the ‘Review and Ref- 
erence Book,’ is worth the 
price of a year’s subscrip- 
tion alone and I want to 
compliment you upon such 
a fine piece of work. 

“The information con- 
tained therein is more 
valuable to any dealer than 
the prognostications of any 
Financial Journal or Book 
of Economics, because it 
contains facts insteast of 
fancies. More powcr to 
you!”— Alfred Reeke, Cleve 
land, oO. 


=the Press, too. was kind! 


Valuable Reference 


Volume 


Of interest to the automotive 
industry is the semi-annual sup- 
p'ement of the Automotive Daily 
News just off the press—a valu- 
able comped:um of informat on 
of the motor industry which will 
not only serve as a means of 
handy reference for distributor, 
dealers and manu/acturers but 
for the motor car owner as well. 


Some th'ngs worth knowing 
wh ch are given in detail in this 
valuable collection of automo- 
tive data might be mentioned 
here and give some idea of the 
vast amount of knowledge to be 
derived from this, the first semi- 
annual issue. 


The publisher as well as the 
ed‘tor — Chris Sinsabaugh —are 
to be congratulated on their ef- 
forts to serve the automotive 
industry and the car owning 
pub'ic in this manner. 

Highlichts of five years legis 
lation affecting the automotive 
industry are: The natonal re- 
covery act, agricultural adjust- 
ment act, public works act, ex- 
cise tax law and highway legis- 
lat'on. 

“Who's Who in the Automo 
tive Industry,” giving officials 
o all the passenger car, truck, 
accessory and parts manufactur 
ers and their personnel is an 
important contribution. 

Passe"eer car reg’strat ons 
from 1928 to the present time is 
valuable information as is total 
motor vehicle registrat'on. Then 
there is a geographical motor 
vehicle “breakdown” for passen- 
ger cars (naming the cars) for 
var‘ous sections of the United 
States and other interesting data 
on production and registration. 


Comparative passenger car 


prices from 1929 to 1934 give 
an idea of fluctuations during 
th’s depression period with five- 
year earnings by automotive 
companies. Wividend payments 
and current financial positions 
of these companies also are 
given. 

Exports of passenger cars, 
trucks, buses and fire engines 
and trailers and other similar 
information are included. 


What part gasoline consump- 
tion plays in the peture with 
state “gas tax’’ statistics reveals 
some startling information along 
this line. 


“From the depths of depres- 
sion to the threshold of pros- 
perity, the automotive industry 
has set the pace for the nation,” 
declares W.lliam C. Callahan, 
managing editor of this publica- 
tion, and then the annual sup- 
plement proceeds to give facts 
and figures to prove its conten- 
tion. — George S. Robbins, in 
“Motors News and Views,” Chi- 
cago Journal of Commerce, Nov. 
9, 1934. 


Full of Fac*ts and Figures 


Automotive Daily News has 
just published its first ‘Review 
and Reference Book,” full of 
facts and figures relating to 
automobiles, their makers, sel- 
lers and consumers. It is a 
combination who’s who, what's 
what and rear view mirror of 
the automobile industry and 
about everything which is con- 
nected with it. Chris Sinsa- 
baugh (editor) is the volume’s 
driver, Bill Callahan (managing 
editor) the hard-working mech- 
anic and George Slocum (pub- 
lisher) the back-seat rider.— 
Robert Mountsier, in “‘Men and 
Cars of Week’s News”, New 
York Sun, Nov. 7, 1934. 


Biggest Promotion Piece 


Biggest “promotion piece” on 
our desk today is the “first 
review and reference number” 
of Automotive Daily News, the 
102 pages of which point out, 
among other things, that 
whereas new cars sold in the 
first half of last year reached, 
bumper to bumper, only from 
Detro:t to Chyenne, in the 
first half of this year they 
reached from Detroit to Los 
Angeles.—New York Sun, Nov. 
6, 1934. 


Review of the Industry 


Automotive Daily News of 
Detroit began last week the 
semi-annual publication of a 
Review and Reference Book of 
the automobile industry. This 
initial issue conta.ns many and 
assorted statistics on registra- 
tions, production, company 
earnings, stock movements, 
taxation, instalment financing 
and other departments of mo- 
tor vehicle manufacture, sale, 
distribution and use. Included 
also 1s a comprehensive “Who's 
Who Today in the Automotive 
Industry” which lists the 
companies that manufacture 
automobiles, parts and e4uip- 
ment, wth the executive per- 
sonnel of each company named, 
There are also special articles 
by Chris Sinsahouch, editor of 
Automotive Daily News; Wil- 
liam C. Callahan managing 
editor; Wil'iam Ullman, Wash- 
ington corresnendent, and F. 
M. Lubeck, dealer service edi- 
ter. The publication, free to 
subscribers of Automotive Daily 
News, is sold for $1.50 to 
others.—lames_ Spearing, Auto 
Editor New York Times, Nov. 
11, 1934, 


Limited supply of copies of the 1934 Review and Reference Book 
are still available and can be supplied at $1.50 each 
(5 or more at $1 each) postage-paid. 





New Record 


“Your splendid Review 
and Reference Book ar- 
rived. It certainly is a worth 
while addition to your serv- 
ice and establishes a new 
record of achievement as 
you undoubtedly are aware. 

“We have subscribed to 
the Automotive Daily News 
for several years and have 
also advertised in it. We 
will appreciate a check in 
your office so that our name 
can be included in your 
next Supplement.” — E. L. 
Michael, A. L. Hansen Mfg. 
Co., Chicago, Ill. 


* * * 


Excellent 


“This acknowledges re- 
ceipt of your first Review 
and Reference Book. While 
I have just taken about an 
hour to skim through this 
volume, it is readily appar- 
ent that the information 
you have compiled is going 
to be extremely valuable at 
all times. For that reason 
I want to he among the 
first to congratulate you and 
your staff for the excel- 
lence of the job.”—J. A. 
Laansma, Director of Pub- 
licity, Motor and Equipment 
Mfrs. Assn., New York City. 


* * * 


Swell Job 

“I think you have done 
one swell job, uol only in 
the compilation of th 
amon ~ statistica! daaia 
which naturally is of real 
help to the industry, but 
also in the printing and the 
general compilation of the 
book as a whole. 

“T am not a prophet, nora 
son of one, but I am willing 
to bet you the proverbial 
dollars against the dough- 
nuts that your idea will ma- 
terially grow in acceptance 
and usefulness, so that each 
six month’s venture on your 
part will become more and 
more profitable. At least 
that is my hope and prayer, 
and what more can you 
ask?”—Gordon S. Broholm, 
Publishers’ Rep., Detroit. 


- * » 


Most Complete 

“My copy of the ‘Review 
and Reference Book’ of the 
Automotive Daily News ar- 
rived this morning. 

“I have spent a number 
of years in and around the 
automotive industry and 
have seen many interesting 
compilations from various 
sources, but never have I 
seen anything so complete, 
so comprehensive and so 
interesting as this reference 
book of yours. 

“Naturally I have not 
had time to do more than 
to glance through the book 
hurriedly, but I will say 
that you have every right 
to be extremely proud of 
what you have done. To 
me, it would seem an in- 
dispensable adiunct to any 
company which wiches to 
be placed in a position to 
discuss automobiles and 
automobile accessory sales 
and trends in an intelligent 
manner. 

Summing up briefly, it 
really is good!” — H. T. 
Fnns, Media Department, 
The Cramer-Krasselt Co., 
Milwaukee, Wis. 
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ea A NET PROFIT 

OF °10,218.76 FOR 3 

MONTHS..WITH iy jy paoete 
AND PLYMOUTH: WE HAVE 


ENJOYED IN 


CHANGING TO 17 YEARS/* 
DODGE AND PLYMOUTH 
WAS OUR WISEST 
SOLD MORE MOVE IN 1S YEARS/* 


CARS IN FIRST 
40 DAYS THAN 
ALL LAST YEAR/* 


ORE than 1,000 new This means steady profits 
dealers switched to from not one but three 
Dodge and Plymouth in the great lines! Profits from 
first 9 months of 1934. Why? Dodge passenger car sales. 


O U R B U S | N ESS Boiled down, the answer Profits from Plymouth sales. 
is simply this: Dodge and And profits from Dodge 
H A S S H QO WN A Plymouth cars and Dodge truck d 1 
trucks offer the greatest po- sales 
STE A DY | N C K F AS F tential profits in the industry is sa 
and toda e forward- 
FACH MONTH/* ooking dealer knows the 
© 


And the facts prove it! to get the facts. Write or 
wire at once in confidence to 


PROFITS FROM TRUCK Nootherfrenchisegivesyou 1 vanDerZee, General Sale 
i M e brother 
SALES ALONE ARE With Dodge ant meus Garorston, Deval, 


senger car market and 98.6% Harnesses aoe vole on 
; receive ro new ly-appointed 
C OV F R | iN G O U R of the entire truck field. Dodge and Plymouth dealers 
OVERHEAD / 


Corporation, Detroit, Mich. 
tions letters in our files, 





